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KaBnyntn tou Owovoutkou Navemniotnuiov ABnvwy, o omolog pou mapeixe tnv
opEpLoTn umtooTnpLen kat kabodryynon tou kab’ 0An tn dldpKela EKOVNONG TNG

apoUoag SUTAWMOTLKNAG LETAMTUXLOKNG Epyaoiag.

KapAoBaaot, lovviog 2019

Iteplavélng Taglapxng



[eplexopevo Elkovwv

Ewova 1 Mnyn Twitter. Napadelypa in-feed native ad oto Twitter .......ccccveeeevveeennenns 9
Ewova 2 Mnyn Facebook. Napadeiypa in-feed native ad oto Facebook.................... 11
Ewkova 3 Mnyn Instagram. MNapadelyua in-feed native ad oto Instagram. ................. 13

Ewkova 4 Mnyn Marian Friestad kat Peter Wright. To Persuasion Knowldege Model. 16
Ewkova 5 Mnyn A Tale of Four Platforms: Motivations and Uses of Facebook, Twitter,
Instagram, and Snapchat Among College Students? (Alhabash kat Ma, 2017).
Eupnuata tng €peuvag TwV Alhabash KA Ma.......cceeeeieeecieeceeeceeeee e 18
Ewova 6 Mnyn A Tale of Four Platforms: Motivations and Uses of Facebook, Twitter,
Instagram, and Snapchat Among College Students? (Alhabash kat Ma, 2017). Eikova
TIou g Sdelyvel Ta KivnTpa Xpriong KoWwviKwy SIKTUwv Katd toug Alhabash kat Ma.

Elkdva 7 OL TEooEPLC TOPAUETPOL LIE TIC OTIOLEG Ba TPOOTIABr|COUE VOL EPEUVI|COULIE
S10popEC PETAEL TWV KOWWVIKWVY SIKTUWV, 0o0ov adopd tnv dtabeon yla
KOLVOTIOLNGN iN-feed NatiVe ads. .....ccececuiiiiiieecee et 32
Ewova 8 Mnyr Obermiller&Spangeberg(1998). Ta items yia to ad Skepticism.......... 35
Ewova 9 Mnyn Alhabash kat Ma(2017). Ot epwtroslg wote va UeTpnVei TO
information sharing w¢ kivntpo xprion¢ twv Facebook, Twitter, Instagram ko
R[] ol s Lo | PP 35

@ Iteplavélng Taglapxng



[1EPLEXOUEVO TILVAKWV

Mivakag 1 Mnyn Hootsuite www.hootsuite.com. Alddopa Snuoypadikd ool eia Twv
XPNOTWV 0TI HMA yla LEPLKA oo Ta Lo SNUODIAN KOWWVIKA SIKTU. ....cvveeeneeennns 26
Mivakag 2 Anpoypadikd otolxelo Tou SelyATOG TTOU EMAEXONKE .....vveeeeveeeereeenniee. 38
Mivakag 3 Mivakag 6mou mapouactalovtal oL LEN OPOL TwV TECOAPWYV UETARANTWV
yla o Facebook mou petprnBnkav LEow Twv EPWTHCEWY TOU EPWTNUATOAOYIOU .....40
Mivakag 4 Mivakag mou mapouclalovtal oL PEan 0pOoL TwV TECCAPWY HETABANTWY
yla to Twitter, mou petpnBnKav HECW TWV EPWTICEWV TOU EPWTNHATOAOYIOU ........ 40
Mivakag 5 Mivakag mou mapouctalovtal oL HEoh OpOoL TwV TECCAPWYV HETABANTWY
yla to Instagram, mou PeTpABNKav HECW TWV EPWTICEWV TOU EpWTNHATOAOYIOU ...41
Mivakag 6 Katatagn os kABe €va ek Twv 5 structure mou HEAETAONKAV. ................... 43
Mivakag 7 O TivaKag MEPLEXEL CUYKEVTPWTLKA TOUG LECOUG OPOUG yLa KABE pia ek
TWV TECCAPWV TIOPOUETPWYV KOL OTO TPLOL KOWWVIKA SIKTUL. .vveeereeeerieeeireeeeiree e 44
Mivakag 8 O mivakog MepPLEXEL TOV LECO Opo SLaBean yla Kowvomoinaon Kal ota Tpila
KOLWVUVLIKOL GUKTUOL. c.evvveeeeeiiieeeeeiteeeeeeieeeeeeetteeeeeetreeeeessaeeeesnsssessessseeeanssseeesasssaseeeensens 51

@ Iteplavélng Taglapxng



[MeptAnwin

To Word-of-Mouth sivat ldlattépw¢ onuavtiko koppdatt tou Marketing piag
eTalpeloG KOOOTL OL KATOVAAWTEG EUTILOTEVOVTAL TTOAU TIEPLOCOTEPO TA AEYOUEVA
€VOG AAAOU KaTavoAWTA Tapad piag eTaplkng dtadnuiong. MNa autdv tov Aoyo, N
oo otopa o€ otopa Stadprpuon €xel HeAeTnBel NN amo tn dekaetia Tou e€nvra
EKTEVWG. QOTO00, e TN paydaia EEAEN Tou SladikTuou yevvnBnkav véol odol yla
to electronic Word-of-Mouth. H ortoubatdétnta autol Tou TpOToU EUUEDNC
Sltadnrpiong eivat peyaAn kat yU auto tnv nponyouLevn Sekaetia umrpéav moAhoi
EPEUVNTEG OL OTIOLOL ETKEVTPWONKOV 0TA XOpAKTNPLOTIKA Tou e WOM 1ou To KAVEL
va Eexwpilel ano 1o kKhaowko Word-of-Mouth. Onwg avadépouv ot Chu kat Kim
(2018), oL épeuveg emavw oto eWOM EMIKEVTPWVOVTAL KUPLWCE 0T 0XECN TOU HE TLG
viral Stadnuioelg kat yevikotepa Ue To viral marketing, oto nwg to viral marketing
UTOpPEL va AELTOUPYNOEL, OTO TWC UTTOPEL va eMIOPACEL, OTN OXEON TOU UE TNV
TEXVOAOYLQ, TTOLEG TEXVOAOYLEC UITOpOUV va xpnoLlomnotnBouy, 6mwe A.x n
enavinuévn npaypatikotnta (Chu kat Kim, 2018) , aAAd Kol €pEUVA OXETIKA UE TLG
TAQTHOPUEC TTOU XPNOLLOTIOLOUVTOL } UIToPoUV va Xpnaotpomnotnfouv npog 0peAog
Tou. Mia peydAn katnyopia mMAatdopUwYV lval T KOWWVLIKA SikTua, UE Ta omola
0LOXOAOUHLOOTE KOlL OTN CUYKEKPLUEVN €peuva. Ta KOWWVLIKA SikTua pmopouv va
npoodEpouv ta KATAAANAA HEoa Kal To KATAAANAO KOO, woTe €va post ou adopd
gTalpeia, éva mpoiov 1 pLa unnpeoia va Stadobel aotparmiaio oe 6Aov Tov KOGUO.
Ztnv napovoa Epeuva dev Ba acxoAnBoupue pe User Generated Content, omwg
yivetat cuvnbwg, otav phape yia eWOM aAAd pe tn Stadriion Kot mo
ouyKeKplUéva Ue ta in-feed native ads. To in-feed native ad opiletal wg branded
content (mpowONTLKO TEpLEXOEVO) TTOU TOoMoBEeTE(TAL OTN por Tou ekAoToTE social
network kal To omoio €xeL mapopolo format-design pe autod evog amAoU MooT H EVOG
tweet. H poévn dadopad ival n €vdelén otL mpokettal ya dStadriuion. Eniong,
neptAapBavel Ta social engagement XopakTnpLOTIKA TOU eKAOTOTE social network
(Like, Comment, Share, Retweet k.a). H épeuva mou npaypatonol)Onke npoomnabel
va anodeiel tn dlodopd TToU UTIAPXEL ATIO KOLVWVLKO SLKTUO O KOWVWVIKO SIKTUO,

o6oov adopd TNV Kowvormoinon autwy Twv dtadpnuicewv. Mo cuyKeKPLUEVAQ,
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ouykpivape to Twitter, To Facebook kaBwg kal to Instagram o€ T€00EPLG MAPAYOVTEG
omnou katd tn 61ebvn BiBAloypadia Suvavtal va eMNPEACOUV TN CUUTIEPLDOPA TWV
atopwv ota Pnolaka péoa Kat otig Stadnuioetg toug (Ad skepticism, Persuasion
Knowledge, Information Sharing wg kivntpo xpriong Kowvwvikwv SIKTUwV Kabwg Kot
1o Medium Appeal wg KivnNTpo Xpriong Twv KoWwVIKwV SIKTUwV). Emiong petpndnke
n 61aBeon yla Share avtwy Twv dtadpnuicewv EExwWPLOTA yLa KABE KOWVWVLKO SiKTuO.
Ta anoteAéopata UTPEAV O KATIOLEG TIEPUTTWOELG OVTIOETA amd auTo ou
neplpévape Baoel tng Stebvoug BLBAloypadiag. Qotdoo, anedeixdn otL ano
KOLWVWVLKO &IKTUO 0€ KOWVWVLKO SiKTUOo uTtdpXouV mpayuatt Stadopég 6oov adopd tn
Sdladoon evog in-feed native ad. Mo CUYKEKPLUEVQ, TA ATTOTEAECOTA TNG EPELVAG
TIOU €yLVe 0TO MAALOL0 TNG Mapoloag epyaciag pag deixvouv otL & SouAevouv To
(610 6AoL oL mapayovteg tou peAetnOnkav ota Tpia Siktua. Ito Facebook otatiotika
ONUAVTLKA ox€on He tn dtabeon yla share Baon tou Pearson’s Correlate analysis €xel
To ad skepticism, To persuasion knowledge kat to information sharing (kivntpo). Zto
Twitter, OTATIOTIKA CNUAVTIKEC TTOPAUETPOL elval Ta U0 KivnTpa Ta omoia
xpnotpomnownkav, dnAadrn to medium appeal kaBwg kat to information sharing.
TéAog oto Instagram oTATIOTIKA CNUAVTIKEG elval To ad skepticism kaBwg kat To

information sharing.
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1. BBAloypadLkr emLokonnon

1.1 Electronic World-of-Mouth

H ano otopa oe otopa (Word of mouth) Stampoowrikn enkowvwvio pe Bepatoioyia
TpoiovTa Kal UTtnPeaieg elval amo Tig mny£g mAnpodopnaong nou ennpealouv
TIEPLOOOTEPO TOUG KATaVaAWTEG (Arndt 1967; Alreck & Settle1995). Zuvnbwg, eivat
avegaptntn anod StadnpLoTEG KATL TTOU TNV EUVOEL KABOTL OL KATAVOAWTEG TEIVOUV VA
TILOTEVOUV TIEPLOCOTEPO TOUG UTIOAOUTOUG KATOVAAWTEG OE OXEON LE TOUG
Stapnuiotéc. (Blackshaw 2006; Sen & Lerman 2007). H §0vapun tou Word-of-Mouth
€XEL HeAETN Ol ekTeEVWG oo epeuvnteg (Bickart & Schindler 2001; Dellarocas 2003;
Hennig-Thurau et al. 2004; Sun et al. 2006). Hon amno tn dekaetia tou 1960 €xel
pueAetnOel emapkwe n enidpacn tou WOM oti¢ anodpAcelg mou maipvouv ot
KatavoAwteg (Goldsmith and Clark 2008; Feick and Price 1987). Qotoco, He TN
paydaioa avodo tou Stadiktuou €xouv yevvnBel véa axaptoypadnto VEPA OXETIKA LLE
t0 WOM (Brown, Broderick, and Lee 2007; Dellarocas 2003; Dwyer 2007; Goldsmith
and Horowitz 2006; Keller 2007). H katnyopia auti tou Word-of-Mouth mou
ovopaletal electronic Word-of-Mouth (Ewom) 1} evaAlaktikd Word-of-Mouse, €xel
EEXWPLOTA XAPAKTNPLOTLKA TIOU TO Slaidpopomololv amo TNV KAAGCLKH EMLKOWVWVia
«0TtO OTOUA OE OTOMA» KOl Ta omola PETEL va LeAeTnBoUV ekteveéotepa. Mo
OUYKEKPLUEVQ, O 0PLOUOG Tou eWOM eival “omotadrmote Getikn n apvntikn dniwon
KArolou meAdtn rmpwnv meAdTn n rmdavou MEAATN yLo KATTOLO TPOIoV, ulnpeoia n
etalpeia, n omoia eivat Stadéoun o€ éva mAnvo¢ avipwnwv Kol 0pyavICUWY OTO
6tadiktuo” (Hennig-Thurau et al. 2004). EmMopévwg, UmopoU e va KATAAABOULE OTL
000 e€eAlooovtal ta PndLlakd HEoA Kal oL VEEG TEXVOAOYLEG emnpeAleTaL KAl TO
eWOM kat anatteital ek véou peAétn. Kata toug Chu kat Kim (2018) untdpyouv
KATIOLEG TAOELG OXETIKA UE TN HeAETN Tou eWOM. Mia €€ autwv elval n PeAETN TNG
ox€ong Tou He Tig viral Stadnuioets. HoN amo TIg apx£EC TNG MPONYOUHEVNG SEKAETIOC
0 eWOM £xeL xpnowomnotnBel yia va pedetnBouv ot viral Stadnuiosig kat to viral
marketing yevikotepa (Eckler and Bolls 2011; Liu-Thompkins 2012; Phelps et al.
2004; Porter and Golan 2006). Phelps et al.’s (2004). To epaAtriplo §66nke amo tov
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Phelps et al. (2004) 6mou Bswpnoe to Viral marketing wg pia popdn Stadpnuonc pe
aélomoinon tou eWOM. AA\oG €vag TopEag Omou §00nke €udacn amo moAAoUG
HEAETNTEC elval oL Sladopeg emibpaoelg tou eWOM. To peyalutepo ARB0G Twy
HEAETWV £XEL e0TLAOEL 0TO TTwG To eWOM Aewtoupyel (Craig, Greene, and Versaci
2015; Fulgoni and Lipsman 2015) kat otnv enidpaocr) tou os Slddopa anoteAéopata
(outcomes) tou MapkeTvyk, 6mwc to purchase decision (De Bruyn and Lilien 2008;
Lopez and Sicilia 2014; Prendergast, Ko, and Yuen 2010; See-To and Ho 2014) 1} tng
nwAnong (Chevalier and Mayzlin 2006; Godes and Mayzlin 2004; Huang et al. 2014).
Emiong, umapyeL pia Tdon va LEAETWVTAL OL TTAPAYOVTEC TTou 06nyolv oto eWOM.
Mo oUYKeKPLUEVA, LEAETWVTAL TA KIVNTPA KAl AAAOL TTAPAYOVIEG KTIPOTIOUTIOL TIOU
odnyouv oto eWOM (Chu and Sung 2015; Shi and Wojnicki 2014). TEAog, TTOAAEG
HEAETEC apopoUV TN oxEon Tou eWOM e TIG VEEG TEXVOAOYLEG AAAA KOL E TLG
Stadopeg mhatdpopueg/ kavahia (Levy and Gvili 2015). M.x ,ot Lee kot Youn(2009)
HeAETnoav nwe oL Stadopeg mMAatdhopueg emnpealouv TNV Kplon TWV KATAVOAWTWY
yla dtadopa mpoidvra f unnpeacies. I1o TEAOG EByalav TO CUUMEPACUA OTL
S10popeTIKEG SLaSIKTUAKES TTAATHOPUEC OTLC oTtoieg pnvupata eWOM eivatl
avaptnUéva MPoKaAouV SLadpopeTIKA anmoTeAéopata 6oov adopd TNV Kpion Twv

XPNOTWV KATOVOAWTWV YLO T(POIOVTA KAl UTNPEGLEG.

Y10 onueio auto mpénet va avadepBouv ta social media, Ta omola sivat

AT OPUEC, OTLC OTIOLEG O XPIOTNG TOUG UTTOPEL TTOAU EUKOAQ KAl ypriyopa va
OUUMETAOXEL OE pio NAeKTpOVIKN “amd otdpa o€ otopa’” emkowvwvia. Auto
onuaivel 6tL brand related avaptrioslg unopouv va StadoBouv ypryopa oe
TIAYKOOULA KALHOKOL KATL TTOU ETILTOXUVEL onUavTikd to eWOM (Chen, Fay, and Wang
2011; De Veirman, Cauberghe, and Hudders 2017). la 6Aoug Toug mapamavw
AOYoUC Kal EMELSN TA KOWWVIKA SiKTua €X0UV YIVEL £va amo ta SnuodAéotepa
eWOM formats, n épeuva Twv SuvaTtoTATWY TOUC 0G0V adopd TO PAPKETIVYK KAL TNV
ETUKOLVWVIO TWV ETOLPELWV LE TOV KOOWO EXEL yivel uiotng onuaociog aAAG Kal

evéladépovrog.
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1.2 Native Ads

Ta native ads pmopoUv va oplotolV e €vav eupl KaBwg Kat Le Evav mo “otevo’”’
opLopo. Ocov adopd Tov TeAeutaio, opiletal wg “any paid advertising that takes the
specific from and appearance of editorial content from the publisher
itself””(Wodjynski and Evans, 2016, p. 157). AnAadn, otnv eAAnvikr yAwooo opiletal
w¢ omoLadnmote dtadruion n onola mMAipveL TN CUYKEKPLUEVN popdn Kal epudavion
TOU TEPLEXOMEVOU TOU €KOOTN. O MO EUPUG OPLOUOC AVTIOETWG avadEPETAL OE
ETALPLKO TIEPLEXOUEVO TO OTIOLO ElVOL EVOWHATWHEVO 1) €XEL tapopolo format
design pe To am\o nepLeXOUEVO TNG MAATHOPUAG, CUMTEPIAAUBOAVOUEVWY KaL TWV
S10dpOpwV KOWVWVIKWY SLadpdoewv mou mpoodEpel N mAathopua, onwg . ta Like,
Share, Comment, retweet kAt (IAB, 2013; Matteo and Zotto, 2015). Onw¢ unopolpe
va KaTaAdBoupE, 0 EVPUC OPLOPOC cuuTtepAapBavel evtog Twv Native ads moAAoU¢
TPOTMOUG ETIKOWVWVIAC (epyaleia) 6mou xpnolpomolouvtal ota social Network, omwg

Ta ads otn por) tou Facebook kat tou Instagram kaBwg kat ta promoted Tweets.

n. Stardog @StardogHQ - Sep 5 v
3~ Everything you've ever wanted to know about Knowledge Graphs is here: bit.ly
/2wIRsn) #goodbyedatasilos

What is a
Knowledge Graph?

e

stardog.com

FIND OUT NOW

Q s 1 86 Qa5 S

Promoted

Ewkova 1. MNnyn Twitter. Mapadeiyua in-feed native ad oto Twitter. Na tovicouue To
kouurti yia Reply, Retweet, Like kat eriAoyEc yla amootoAn inbox. TEAog va
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QVOEPOULIE TO UNVUUD TTOU OVOLPEPEL OTL TO €V AOyw tweet gival Stapnuion Kot oxt
OPYQVIKO TIEPLEXOUEVO TO omoio ypapel “Promoted” ko BpioKeTal KATW APLOTEPA.

O 6pog native ad xpnowuomnow)Bnke otnv apxn yla va meplypalet éva £i6og
Slapnuioewv otig epnuepidec. Qotdo0, EMELTa XPNOLOTOLONKE YL TOWKIAQ
KavaALa/mAatdhoppres. MIAWVTOC TILO CUYKEKPLUEVA VLA TOL KOWVWVLIKA Siktua N
avamntuén otov Topéa Twv native ads Atav paydaia, ¢ptavovrag LAALOTA va €ival n
KUpLa Ttnyn €008wv yla autd (évtag paAtota to 2014 1o 38,8% Twv £006WV TOUG
eMarketer, 2015a). Ocov adopd Ta KowwviKa diktua, o 6pog native ad apxLoe va
Xpnoluomnoleital mepi to 2011 otov Topéa TG StadrpLong Kat tou MApKeTIVYK
yevikotepa. Napad tn paydaia toug avamntuén (Dix & Phau, 2009) ta native ads
UIopoUV va emidp€Pouy TO00 apVNTIKA 000 Kal BeTikad anoteAéopata (eMarketer,
2013; Kim, 2015; Truong, McColl, & Kitchen, 2010; van Reijmersdal, Neijens, & Smit,
2005). lNa va YiVOUE TILO CUYKEKPLUEVOL, OL KATAVOAWTEG TELVOUV va elval TiLo
Betikol amévavtl og autoL tou £idoug T Stadnuioslg Adyw tn¢ puoNC Toug va Unv
elvat interruptive (Kim, 2015; Tutaj van Reijmersdal, 2012; Lee Kim and Ham,2016),
oAAG €AV VIWOOUV OTL TO CUYKEKPLUEVO format Stadriiong Toug Xelpaywyel, Tote

umopet va avtidpacouv apvntikd (eMarketer, 2013; Lee Kim and Ham, 2016).
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Whitehat eoe
XopnyoUuevn - &
,~ Moo aiyoupol igTe 6T YVWPICETE TOV TIEAGTN 0AG;
¥ Z¢peTe TIWG CUPTTEPIQEPETAI TTPIV KAVEI it ayopd;
E&epeuvoupe Ta "HUOTIKA" TOU buyer's journey Kal piXVoUle pwg o€ OAa Ta
oTadia Tou Ba Tov 0dnyrjoouv éva Brjpa o Kovrda ato k6 aag brand.
#whitehat #yourdigitalpartner #inbound #marketing #contentmarketing

.

B
N
U

BLOG.WHITEHAT.GR
Buyer's Journey: OAa 60a TrpETmel va yVwpileig
Egepeuvoupe 1o “buyer's journey” kai oag divoupe inside info yia va To...

O 6 5 KOIVOTIOINOEIC

[C) Mou apéoer! O IyoAio p{) Koivotroinore

Ewova 2. Nnyn Facebook. MNapadelyua in-feed native ad oto Facebook. In-Feed
Native ad otnv mAatdoppa tou Facebook. Mmopoupe va SOUUE TOL KOUUTILA YLOL TO
Like to Comment kaBwg KaL tnv Kowvomoinon ta onoia avadépovtal otov eupu
0pLopo. TéNog, alilel va avadEpoupe tn SlakpLtikn AEEn “xopnyoupuevn’ n omola
UTTOSNAWVEL OTL TPOKELTAL YL SLadrion Kal OXL yLol OpYAVLKO TIEPLEXOUEVO.

Mapd TV EMKEVIPpWON TWV Stadnuiotwy ota native ads n €pguva pnopei va
BewpnOel otL Bploketal oe vnmiako otadio (Campell and Marks, 2015; Lee, Kim and
Ham, 2016). Mia amno Ti¢ mpwTteg LEAETECG OL OTIOLEG £XOUV YIVEL OTO CUYKEKPLUEVO
Top€a eival twv Wojdynski kat Evans (2016), ot ontolol peAétnoav Stadopeg
TIAPOUETPOUC TIOU UITOPOUV Va EMNPEACOUV Ta native ads o€ LotooeAibeg
NAEKTPOVIKWV ePNUEPIOSWV. MO CUYKEKPLUEVO £XOUV LEAETNOEL TOL ATTOTEAECLOTOL
TIOU UMopEel va emLpEpeL N aAAayr) TOU UNVULATOG TTOU TIPOELSOMOLEL TOV XproTh OTL
TipoOKeLtal yla Stadrpion Kat oxL yio amAo neplexopevo (advertising” n

“sponsorship”). Ztnv ev AOyw £peuva pPeAeTnOnke kot n B€on tou pnvopatoc (ou
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avadEpel OTL pokeLtal yia Stadnuion) os oxéon pe T dtadpruion (Emavw amno
QUTAV A KATW o authv). Qotdoo, oTnVv eV AOyw £peuva aflomolBnke, Omwg
ToVi{ouVv OL EPELVNTEG, N N EUPELO EpUNVELa TwV native ads. Ito onueio auto ailet
va avaAuoou e Alyo 1o dte€odika toug SUo autolC oplopoUc. TOGO O eV OGO KL O
6€ €xouv w¢ Koo Tupnva to OTL yla va BewpnBet pia Stadpruion native, Ba mpémnel
VoL €XEL KOWVA XOPAKTNPLOTIKA, 000V adopa to format kat to design, pe to anAo
TEPLEXOUEVO ToU editor. Qotdo0, oToV EUPU OPLOUO TIEpABAVOVTAL WG
XOPAKTNPLOTIKA Tou format piag mhatdpoppag ta diadopa XapaKTNPLOTIKA TTOU auTh
UTopEeL va MPoodEPEL, WOTE OL XPNOTEC TNE VA TIPATTOUV [io OELpd amo
OUYKEKPLUEVEC OUUTEPLDOPEC. Eva amd Ta MAEOVEKTHLOTO TTOU TIpoadEPOUV oL
Slapnuioslg ota Kowwvika Siktua ival va mapéxouv evepyn dtadpaaon otov XpHotn
(Kim, Lee kat Youn, 2015). Emopévwg, otnv €peuva mou dLe€nxon ota mAaiola tng
TIapovoac Epyaciag XpnOLLOTOLELTAL O EUPUC OPLOUOC O OTOLOG OVTATIOKPIVETAL
KaAUTEpA o€ MAATHOPUEC, OWG AUTEG Ttou PeAetape (Facebook, Twitter kat

Instagram).

Mia €peuva KOTA TNV omoia XpnotpomnotBnke o eupug opLoUOG Twy native ads ival
QUTOC TwV Lee, Kim kat Ham(2016). Ztnv ev Aoyw €peuva avadEpeTal OTL Ta native
ads eival dikomo paxaipt, kKaBoTL, onwe npoavadepOnKe, Ymopet va Bewpouvtat
Betikad, emeldn n duvon toug eival pn mapeuPatikr). QotdC0, EAV EVACG KATAVAAWTAG
VIWOEL OTL XELPAYWYELTOL Ao aUTA, TOTE Ba €XEL APVNTLKA O0TAON Anévavti touc. Mo
OUVKEKPLUEVQ, N €peuva MPooTtaBel va LEAETAOEL TNV TAPATIAVW avnouxia
ouyKplvovtag tnv un mapepfatiki duon Twv native ads pe TNV XELPLOTIKOTNTA TWV
Slapnuiocswv autwy, KaBWCE Kal TOV AVTIKTUTIO TTou £xouv ot dtaBeon yia Share
Sladnuiocewy EVTOC TWV KOWVWVIKWV SIKTUWV. Ta anoteAéopata ATOV AUTA TToU
OVEUEVAV OL EPELVNTEG, SNAadn n pun mapsppatiky puon Twv dtadpnuicewv ivatl
napayovtag avénong ¢ Stabeong kowvomoinong autwv(twv dtadpnuiccewyv), wotdco
N atobnon xewpaywynong anod auTteg Peiwve tnv S1aBeon yla kowormoinon autwv
oo TouG XpNoTeg-Oelypa. Ztnv ev Adyw €peuva aglomotBnkav Kot Karmotot dAAoL
TIapAyoVTeG, OTwC to ad skepticism kaBwc kal To persuasion knowledge ta omola ot

EPEUVNTEC UTEBECAV OTL £XOUV APVNTIKN ox€on e TN dLdBeon yla kowvormoinon Twy
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native ads, katL To omoio ev téAeL emiBeBatwbdnke. Ooov adopad toug Vo mapamAvwW
TIAPAYOVTEG, OTIWG Ba e€nynooupe die€odikotepa apyotepa, eival PUXOAOYIKES

KOTOOTAOELC.

Nokia Mobile
Xopnyouuevn

androidone
Maeste neplocotepa >
Apéoel og 4
Nokia 7.1 pe Android One kat kapepa ZEISS yia HDR
PWTOYPAPILEG.

Ewova 3. NMnyn Instagram. Napadelyua in-feed native ad oto Instagram. H
dwtoypadia mepLéxet éva in-Feed Native Ad tou Instagram, pmopoU e va
Slakpivoupe ta engagement button yia Like, Comment kot anootoAn(oto
Instragram Sev pumopei va SnpoctonolnBet otn pon pia Stadnuion, mapd Hovo otiLg
Lotopieg Tou xpriotn). TEAOG, OTO EMAVW OPLOTEPO UEPOG TNG SLAPULONG UTIAPXEL TO
VU “XopnyoUHEVO” TToU UTIOSELKVUEL OTL IPOKELTAL yLo Stadrpon Kot OxL yla
OPYOVLKO TIEPLEXOUEVO.

To ad skepticism opiletal wg “general tendency toward disbelief of advertising
claims”, dnAadn eival n yeviki tdon yla duoriotia mpog autd mou avadEépel pia
Stadpruion kat eivat avtiBeto tou ad credibility (Obermiller &Spangenberg, 1998, p.
160). Ocov adopa to persuasion Knowledge, dev eivat timota GAAO oo tn GUVOALKNA

YVwon oto we Aettoupyet n melBw ) onwg opiletat ota AyyAika “overall knowledge

Yteplavelng Taglapxng
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of how persuasion works” (Ham, Nelson, & Das, 2015, p. 25). Onwg avadépeL n
61ebvnc BiBAloypadia, ol KaTavaAwTEG TOU £ival AlyOTEPO ETLTUXNUEVOL OTNV
enefepyaoia Twv TeEXVIKWYV EBoUC piag Stadnuiong eivat autol oL onoiot Sev Exouv
TIOAAEG YVWOELG EMAVW OTLE TEXVIKEC TIOU XPNOLUOTIOLOUV OL SLodNULOTEG, WOTE va
Toug meioouv (Petty kat Cacioppo, 1981, Lee, Kim kat Ham, 2016), evw avtlBETwg
telvouv va eival o “evaioBntol” (Aguirre-Rodriguez, 2013; Bearden, Hardesty, &
Rose, 2001). Ot §U0 mapamdvw OpoL UE ToUG omoioug aoxoAnBnkayv ot Lee, Kim kai
Ham (2016), yLa va EVIOTIIOOUV TOPAYOVTEC, APVNTLKOUG 1 BETIKOUC, OXETIKA LIE TNV
Kolvormoinon native ads ota kowwvikad Siktua prmopouv va eEnynbouv amno to
Persuasion Knowledge Model (PKM) to omolo emi tng ouoiag pag e€nyel 6tL ot
KATAVAAWTEC avamtuooouV S1adopa MIOTEVUW OXETIKA UE TIC TOKTIKEG TWV
SlapnULOTWY, WOTE VO UTTOPECOUV VA AVTIUETWITLOOUV TIG SLadOopEC TPOOTIAOELEG
nelBoug (Friestad & Wright, 1994; Nelson & Ham, 2012). Ev katakA£(SL, To
Persuasion Knowledge Model 1o omnoio Ba avadepBei ektevéotepa 0T CUVEXELD
ovadEpeL OTL KATAVOAWTEC He UPNASTEPQ EMITTES A OKEMTIKLOUOU yLa TG StapnUIoELg
OAAQ KOl YVWOELG EMAVW OTLE TtpooTiaBeleg melBol¢ amnd pepldg dtadpnuiotwy, Ba
avamtugouV Lo apVvNTIKA OTACHN Kal cuuTeplpopd ota native ads, kaBwg ta Svo
outa xapaktnplotika, SnAadn to ad skepticism kat to persuasion knowledge, 6a tov
UTTOKLVIOOUV Va €XEL AUUVEC OTLG SLadopeg mpoomdBeleg elBoug Twv dtadnuioewy
autwv (Lee, Kim kat Ham, 2016).

TéNog, otnv épeuva twv Lee, Kim kat Ham (2016) pe tnv omoia aoxoAoUUAOTE
EKTEVWG, KOOOTL £XEL TTOAAG KOLVA E TNV EPEUVA TIOU TIpAYATOTOLNONKE oTa
mAaiola AUTAG TNG EPYACLOG OTIWG N LEAETN OE CUYKEKPLUEVEG TTAATPOPUEC
(kowwvika diktua) pe tnv aflomoinon Tou eupL opLOPOU TwV native ads,
gpeuvnOnkav kot ta kivntpa (motives). Ta kivntpa, SnAadr oTLoNTOTE UTIOKLVEL,
Kwel, wBel R mapaoclpel oe dpdon To dtopo, aflomolBnkav, kKabBotL Bswpoulvtal
oo Toug oroudaldtepouC mapayovteg mPoBAedng xpriong Twv péowv (Dobos, 1992;
J. Lee et al., 2013; C. Lin, 1999; K. Lin & Lu, 2011). KaBotL 0 €éAeyxo¢ TOu Xprotn €ivat
avwTtepog ota dtadlktuaka meplBailovta Twy pivtia (Leung, 2009), ta kivntpa
o6nyouv tov avBpwro va avalntd evepya KoL va T XPNOLUOTIOLEL, yLa val ETILTUXEL
Stadopoug otdxoug Tou ( Lee & Lee, 2012; C. Lin, 1999). Ol epeuvnTEC €XOUV

QVaYVWPLOEL TA KIVNTPA WE GNUOVTIKO TTApAYOVTA YLA TNV KATAvOnon Twv
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OUUTEPLPOPWV TWV XPNOTWV-KATAVOUAWTWY, CUUTEPIAAUBOVOUEVNG KOL TNG

KOLVOTtolNoNG NAEKTPOVIKOU TIEPLEXOUEVOU KaL TNG XPNONG KOWVWVIKWVY SIKTUWV.

1.3 Persuasion Knowledge Model (PKM)

To Persuasion Knowledge Model eivat eni tng ouoiag €va povtéAo mou mapouaotalet
TIWE N YVWON TWV KATAVOAWTWVY OXETLKA UE TNV TIEOW EMNPEALEL TIC ATIOKPLOELG TOUG
O£ TPOOTAOELEC yLa va TTELoBoUV yLa KATL. BEBata, Onw¢ Pmopoupe va kataAdaBoupe
€UKOAQ QO TNV MAPAKATW €lKOVA, §ev oklaypadeital Hévo n MAeUpd TOU ATOUOU
miou Ba tou aoknBel mpoomnabela melBou g aAAA Kal N TAEUPA TOU ATOLOU TO OTIOLo
Ba aoknoel autr tnv poonabeia. O MpwTtog OPOG OMou Xpelaletal e€fynon otnv
TIAPAKATW ELKOVA Elval auth Tou “target”. Emi tng ouoiag pe tn Aé€n autn
avadépetal o AvBpwmog otov omoio aokeital  Oa acknOel mieon yla va eloBet yia
KATL. ATTO TNV avtiBetn MAEUPA UMOPOULE VA TAPATNPHOOUUE ToVv Opo “Agent”’, ue
TOV omoio avadEpovtal Ta ATopa Ta omnola eival umevBuva yLa T oxedlaon Katl tTnv
vAormoinon piag mpoomndBelag va nelcouv kamolo tpito dtopo. Emopévwe, pe authyv
TN A€ UMOPOULE VO XOPAKTNPLOOUUE Hia €TOLPELA TTOU €lvat uteUBuvn yla pia
SladnULOTIKA KOmAvia [ akopa Kat évav wAnthA. Evag moAl onuavtikog 0pog o
OTol0G avapEPETAL TNV MOPATIAVW ELKOVA E(vVaL aAuTOC Tou “Persuasion Attempt’, o
OTol0G XpNOoLUOMOLELTAaL aVTl TwV 0pwv dladnuion, sales presentation 1 pnvuua, yla
va pog replypddel tnv avtidAndin Tou otdxou yLa KAToLo OTPATNYLKY TOU TPAKTOopA,
WOTE VA LOG OPOUCLACEL TTANPODOPLES TTIOU £XOUV WG ATIWTEPO OTOXO Va
EMNPEACOUV TIG AVTIAAPELG, TA TILOTEVW N TIG TIPAELS pag. O ev AOyw OPOG KATA TOUG
Friestad kot Wright (1994) Sev avad£peTal LOVO YLO TO UVULA TIOU TIEPVAVE OL
TIPAKTOPECG AAAA KO yLa TNV avtiAnydn 1ou €XeL 0 0TOXOC WG TPOG TO TWG
SnuoupynOnke to uAVUQ, ylati Snuoupyndnke oAAG Kal Tw auto dtaveépetal. To
KOUUATL TOU “Persuasion Attempt”’ To omolo eival dpueoca opatod MPOog TOUG OTOXOUG

ovopaletoal “Persuasion Episode”.
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Persuasion
Knowledge

Topic Agent 2
Knowledge 5 51 Knowledpe B8

/ Persuasian \
|  Coping Behaviors |\

~
\ \\‘ /
\ Persuasion \(‘

/ Episode / \
r’ \‘
| < s \

[ —

\ |
\ Persuasion Attempt |

Persuasion

Knowledge S8

f Fé 4 Target
Knowledge Knowledge

Ewkova 4. NMnyn Marian Friestad kat Peter Wright, The Persuasion Knowldege Model:
How People Cope with Persuasion Attempts. To Persuasion Knowledge Model.

Mo va UImopPECOUE VO oKLOYPadCOUUE TL TpooTtabel va KAVEL 0 0TOXOC WG
avtibpaon os éva “Persuasion Attempt” oto ev AOyw HOVTEAO, XPNOLUOTIOLE(TAL O
0pog “cope”. O oTdX0¢ 0 omoiog ival £va ATOUO HE §IKOUG TOU TIPOCWIILKOUG
OTOXOUC, UIMOPEL VO XpNOLUOTIOLNOEL SLAPOPEC TAKTIKEC ATtO TN SIKI) TOU TTAEUPA UE
TPOTIO MAPOUOLO HE AUTO TIOU £XOUV oL TpaktopeC. O 6pog “Cope”’ xpnotpomnoleital
He oubEtepo Tpomo Kal dev uTtoBEtouv (oL epeuvnteg Friestad kat Wright, 1994) otL
oL avBpwrol Katd Kavova xpnoLponolouv To “Persuasion Knowledge’,” wote va
QVTLUETWTTioOUV (EXBpLKA) TIC TpooTtABEeLeC TeELBOUC TTou S€xovTal. AVTIOETWC,
OTOX0G TOUG elvatl va pATpapouv Ti¢ TAnpodopieg mou dExovtal amo eEWTEPIKEG
TINYEG, WOTE VO UITOPECOUV Va ETILITUXOUV TOUG SIKOUE TOUG OTOXOUG OTIOLOL KOl OV
elvat autol. Ev katakAeiSt, To “persuasion coping behaviour’”, 6nwg pmopou e va To
SoUUE Kal oTNV €lKOVA, Sev MepAAUBAVEL LOVO TIG TIPAEELG KATA TN SLApKELA EVOG
“persuasion episode’”’, aAAQ EUTMEPLEXEL KAL TIG OKEWELC TTOU UTIOPEL val EXEL VG

avBpwmog neplpuévovtag pia mpoomndbela va Tov eicouv oto evolapeco (m.x
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ovapeoa amo dVo dladpnuioelg yia €va mpolov 1 pia umnpeoia) R Kat peta. Nnyn
avtAnong mAnpodoplwv yla to “persuasion coping behaviour” eivat ol mpoodokieg,
Baolopéveg oe mAnpodopieg, Twv Katavalwtwy ( Goodstein, 1993), aAAQ KAl VI LEG
ano noAalotepeg npoondbeleg melBoug (Friedstad kat Thorston, 1993; Smidt kat

Sherman, 1984).

Na tovicoupe oto onpeio autd OTL Eva ATOO TTOU O€ KATIoLlo 0TadLo BplokeTal otn
B£on tou Target pumnopet kamnota AAAn otyun va Bpioketal otn B€on tou Agent.
MdaAwota, urtapxet n TBavotnta n evailayr poAwv Hetaly SUo avBpwnwv va
ylvetal akopa Kot Kotd tn SLapKeLa piag mpagng. Adyou xapn, AV €va ATOUO TIOU
epyaletal w¢ MwANTH¢ mpoomabeil va TouARoeL éva mpoidv f pia uTtnpeoia o€ Evav
urtoyndlo katavaAwtn, Asttoupyel wg Agent, evw avtilBETwe o urntoPrdLog
KatavaAwTtn¢ eivat otn B€on tou Target. Qotdo0, av anodacioel 0 KATAVOAWTAG Vol
ayopaoceL To ayaBo kat Eekvnoel va malapeVEL yLa TNV TLUA TOU, TOTE

avtlotpédovtal oL poAot.

Onwg Tovicape Kol mapanavw, Tooo to Ad skepticism 600 kal To Persuasion
Knowledge e€nyoUvtat amno to Persuasion Knowledge Model (PKM), kaB6tL ot
KOTAVAAWTEC AVATTTUCOO0UV TIEMOLONOELG OXETIKA LE TOKTIKEG, WOTE VO UMTOPECOUV
VQ QVTLLETWTTILOOUV TLG OTIOLEG AMOTELPEC TIELBOUG. Tdoo to ad skepticism 600 kaL to
persuasion knowledge eivat YuxoAoylkég Taoelg, oAl Stadépouv, KaBOTL To TPWTO
€0TLAlEL OTNV apvNTIKOTNTA amévavtl otig dtadnuioeig (disbelief in ad claims), evw
To persuasion knowledge sivat, Omw¢ avapEpape KoL TAPATIAVW, OUSETEPN YEVLKNA

YVWOTN OXETIKA UE TO WG AELTOUpYEL N melBw.

1.4 Motivation

Jupdwva Pe TV eTUpoAoyia TnG AEENG, Kivntpo sival otidrmote umokKLvel, Kwvel, wOel
N mapacUpeL o€ SpAcn To Atopo. OMw EXOULE TOVIOEL KOL TTAPATIAVW, EVAC ATIO
TOUC KOAUTEPOUC TTAPAYOVTEG, YLa VO UTTOPECOUHE va TPpoBAEPOUE TN

ouunepLPopad VOGS ATOUOU EVTOC TWV KOWVWVLKWY TIAAThOopUwWY, Elval Ta Kivntpa
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TIou €XeL, wote va ta aflomolel. H paydaia avamtuén tng texvoAoyilog TIC TEAEUTALES
OeKkaeTieg €xel 06nynoeL otn Snuwoupyla -Nén amo tig apxEg NG XALETIOC- TWV
KOLWVWVLKWV SIKTUWV. Ta KOWWVLIKA SikTua tapéxouv HeyaAUTEPO EAEYXO OTOV
xprnotn yla va dtadpaocel, KAtL To omoio odnyel Toug avBpwmoug va ta

XPNOLLOTIOLOUV, WOTE VA TETUXOUV TouG dLddopoug oTOXOoUG TOUG.

Ot Alhabash kat Ma (2017) aoxoAn0nkav pe 4 €k TwV LEYAAUTEPWY KOWWVIKWY
SIKTLWV TWV NUEPWV pag, To Facebook, to Twitter, To Instagram kaBwg kalt To
Snapchat. To teAeutaio Sev £xeL o€ KAULA TEPIMTWON TO LEYEDOG TWV TPLWV TTPWTWV,
WOTOOO £(vVaL TO KOWWVIKO SIKTUO HE TN HEYOAUTEPN AVATTTUEN, EVW EXEL
TLOPOUCLACEL KOl ULl OELPQAL OTIO KOILVOTOWLEC, TTOAEG €K TwWV omolwv uloBetiBnkav
amo Toug Kpataloug tou kAadou. Eva nepitpavo mapadetlypa eivat ta stories, ta
omola EUMVEVOTNKAV OO TNV AmooToAn dwtoypadlwv Tou snapchat, pioa mpoPoAn
Tlou Kpatdel Alya Sgutepolenta. Méoa amnd TNV EPEUVA TOUG CUYKPLVAV TO TECOEPQ
0UTA KOWWVLIKA Siktua 6cov adopd tnv “évtacn’ xprong Toug amnod Ta ATOUa, TLG
WPEG Tov £obeVouy og KABE LA €K TWV TECCAPWYV MAATHOPUWV Kal TEAOG Ta KivnTpa
TIOU UTIAPXOULV yLa TNV aflomoinon autwv. Ocov adopa Tig wpeg mou odevovtal o
KABE KOWWVLKO SiKTuOo, MpwTo ByrKe To Instagram akoAouBoUpevo amno to
Snapchat, Facebook kat Twitter avtiotowya. Ocov adopd tnv £vtaon TS Xprong
Toug, mpwTto Bynke to Snapchat, pe pikpn Stadopa amnod to Instagram ta omola
akoAouBnBnkav amno to Facebook kat to Twitter avtiotowa. Ocov adopd Ta
Kivntpa, aflomotdnkav evveéa dLadpopeTika Pe To Snapchat va £pxetal mpwTo ot

TIEVTE.
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Ewova 5. Mnyn A Tale of Four Platforms: Motivations and Uses of Facebook, Twitter,
Instagram, and Snapchat Among College Students? (Alhabash kat Ma, 2017). O
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apLOTEPOC TIiVaKOG pag Seixvel Ta AemTa ava npépa mou Eodelouy Ta ATOUA TIOU
OUMUETEOV OTNV €V AOYW €peuva o€ KABE €va amo Ta Kowwvika diktua. H
0PLOTEPN ELKOVA SEIXVEL TNV EVTOON LE TNV OTIOLO XPNOLLOTIOLOUV TLG EV AOYW
TAQTPOPLEC.

Karmotlot avBpwmol xpnoLLomoLoUV Ta KOWWVLIKA SIKTUQ, yLo VO aITOKTOUY
nmAnpodopiec yia aAAa atopa (Lampe, Ellison kat Steinfield, 2006). Ot mAnpodopieg
QUTEC TOUG BonBouV va KPATAVE SLATPOCWTIKEG OXECELG, EVW ETITAEOV TOUG
BonBave va OAOKANpWOOUV TNV aVAYKN TOUG VA avKOUV KAmou (Baumeister kai
Leary, 1995). AA\a dtopa xpnotponololv ta Stadopa KoWwVIKA SiKTua, woTe va
UTTOPECOUV VO EVTOTILOOUV KOlL VOL CUVORILAOOUV [LE ATOUA TO OTtola £X0UV TIC (OLEC
anmOYELS, HE QTIWTEPO OKOTO va AABouv cuVTPOPLKOTNTA OAAQ KOL KOWVWVLKNA
urnootnpEn (social support)(Wellman kat Giulia, 1999). Qotooo, ot Jung kat Sundar
(2016) Bprkav OTL TA ATOMA TTOU €lval Avw TwVv 60 XpOVwv XpNOLLOTOLoUV T
KOLVWVLKA SLKTUQ CUYKEKPLUEVA YLa KOWVWVLKN oUvdeon (social bonding), amo

TIEPLEPYELA KOOWE KOl WG OXNUA YLOL VO ETILKOWVWVOUV HE MEAN TNG OLKOYEVELAG TOUG.

O Joinson (2008) avayvwploe edpta KivnTpa yla tn xprion tou Facebook petaty
doutntwv. To Social Connection, To Share Identities yla pwrtoypadieg, yevikdtepa
yla To mepLlexopevo, Social Investigation yla anAo oepdaplopa otnv MAATOpUA KoL
TENOG yla Status Updates. EmumpooBétwe, o epeuvnti¢ PPrKE OTL yLa TOUG VEOUG OE
nALKia xproteg Tou Facebook umrpyav kat Stadopa kivntpa oxeTW{OUEVA UE TN
SlaokEdaon, Ta onola HAALOTA UTTOKIVOU OOV TA VEAPQA QUTA ATtopa va odglouy

TIEPLOCOTEPEC WPEG OTNV MAATPOpUA.

Ot Whiting ko Williams (2013) avayvwploav §€ka KivnTpa yla TNV Xprion Twv
Kowwvikwv Siktuwv. To Social Interaction, to Information Seeking, to Passing Time,
to Entertainment, to Relaxation, to Communicatory Utility, to Convenience Utility,
To Expression of Opinion, to Information Sharing kat to Surveillance. Ocov adopd ta
TIAPOTAVW KivnTpa otig mAatdopleg Tou Facebook kat tou Snapchat o Stanley
(2015) evtomioe OTL OL TPOTTUXLOKOL POLTNTEG XPNOLUOTIOLOUCAV TIEPLOCOTEPO TO
Seltepo amo to mpwrto. Emiong xpnolponolovaoay to Facebook, yia va avéoouv tnv
KOLWVWVLKN Toug Siktuwaon €vavtl tou Snapchat mou to xpnotpomnotovoav Aoyw ¢

Tiieong anod cuvounAlkoug aAAd Kal Adyw tou appeal tou.
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Ewova 6. Nnyn A Tale of Four Platforms: Motivations and Uses of Facebook, Twitter,
Instagram, and Snapchat Among College Students? (Alhabash kat Ma, 2017). H
€lKOVa Tou SelXVEL TA KivnTPA XPoNG KOWWVIKWY SIKTUWV Ta oTtoila LeAETHBNKav
oTLG T€ooeplg MAaThOpueg amo toug Alhabash kat Ma.

210 onueio auto Ba avadpepBbolpe otnV €peuva o €XEL YiVEL TAVW oTa KivnTpa
ava Kowwviko diktuo (Facebook, Twitter kaBwg kat Instagram). H épguva mou €ywve
EMAVW OTLG OVAYKEG KAL TNV LKOWVOTIOLNGCN TWV XpNoTWV 0TA KOWWVLKA SikTua,
Baoiotnke oto Facebook 6oov adopd ta mpwta otddld tng. AdOnke BAaon Kupiwg
OTNV KOWWVLIKN afla rou €xeL n Sladpaon petaty avBpwnwyv oto Facebook. MNa
apAdeLyUa, eVvTomioTnke OTL N xprion tou Facebook yla Slampoowrnikég oxeoelg pe

¢diloug/ouyyeveig, n Slatrpnon dtadopwy SLAMPOCWTIKWY CXECEWV KL N
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ouvouAia pe atopa mou yvwpilape oto mapeABOvV ATav ta KUpLA Kivntpa yla xprnon
™G mMAatdoppag tou Facebook (Quan- Haase & Young, 2010; Raacke & Bonds-
Raacke, 2008). B€Bala, n paydaia avamntuén toco tou Facebook 600 kat Twv GAAWV
KOWVWVIKWV SIKTUwV 0drynoe otn dnuloupyia kot peAétn aAAwv KivAtpwv. H
Slaokédaon, to Medium Appeal kaBwg kat to self-documentation éywvav
TIAPAYoVTEG MPORAEYNC TWV CUUTEPLPOPWVY KAL TWV MIPAEEWV TWV XPNOTWV TOU
Facebook (Alhabash, Chiang, & Huang, 2014; Alhabash, Park, Kononova, Chiang, &
Wise, 2012; Karlis, 2013).

Ooov adopad to Twitter, cNUAVTIKO POAO TWV KLVATPWV EMALEE TO OPLO OF
XOPOKTIPEC TIOU UTIAPXEL 0 KABe Tweet (otnv apxn to 0plo Atav 140 xapoKTipEG.
Qoto00, auTn TN oty éva Tweet pnopel va ptacel kot Toug 280 XapaKkTnPEG).
‘EPEUVEG TTOU €yLVOV OXETLKA HE TA KivnTpa otnv mMAatdopua cou Twitter £ywvav ano
Toug Liu, Cheung katl Lee (2010) ot omoiot Bprkav otL To information sharing kaBwg
Kall N Kowwvikn dtadpacn pe aAloug ntav oAU kaAol mapdyovteg mpoBAedng tng
OUVEXLONG XProng tng mAatdpoppoag. Eniong, ot Johnson kat Yang (2009) Bprikav otL
Kivntpa mou oxetilovtal pe t didxuon mAnpodopiag oto Twitter £€xouv xaAopn
oX€on e To oon wpa £06eVouv oL XpRoTeC oTnV MAATPOPUQ, o eninedo
eBdopadac. Téog, va avadépoupe OtL otoTwitter, A\Oyw TOU OTL XpNnOLUOTOLELTAL
oo MOAAQ atopa TTou KaBopilouv YVWHEC, £XOUV YIVEL LEAETEC OXETLKA LIE KivnTPQ,
onwg to information seeking, public expression kal tnv tonoB£tnon toug o€ TMOALTIKO

mAaioto.

To Instagram pe tTnv O€lpd ToUu, OMwC Kot To Snapchat (Alhabash kat Ma, 2017) &ev
€xouv peletnBel apketd. MNa tnv akpiBela n épeuva Twv KWVATPWVY 600V adopd ta v
AOyw Kowvwvika diktua Bploketal og “vnriiako” otadio. Ot Sheldon kot Bryant
(2016) evtomioav OtL oL Xproteg Tou Instagram Sivouv pkpOTEPN onuacia oTig
SLOMPOCWTIKEG OXEOELG EVTOG TNG TTAATHOPHAC armod Tn SdnuLloupyila TNG ELKOVAC TOUG
kal Tou self-promotion. BéBata, mpémnel va avadepBel OTL 0TO €V AOYW KOWVWVLIKO
Siktuo peyaln onuoaoia ailouyv Kal ta Kivntpa tne mopakolovdnong,
OUYKEVTPpWONC MAnpodoplwyv Kal emideleng mpwtotumniag (bwrtoypadieg). MaAwota,
KOTAL TN CUYKEKPLUEVN £EPEUVA TO CNHOVTLKOTEPO KivnTPo oto Instagram eival auto

™¢ mapakoAouBnong (surveillance).
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O Aoyog mou avadEpw Ta MapaAnavw sival Kuplwc yia va toviow tn ormoudalotnta
TWV KWWATPWY, va Toviow TN Stadopd KETALY TWV KOWVWVLKWVY SIKTUWVY, aAAd Kal yla
va yvwplooupe KaAUtepa TV umtapxouoa BLBAloypadio Twv KIVATPWY OTOV XWPO

TWV KOWWVLIKWV SIKTUWV CUYKEKPLUEVA.

1.5 Facebook

To Facebook sivat to o dnuodirég SNS (social network site). Méxpt mepinou Tig
apx£G tou 2017 to Mission Statement tng etatpeiag ntav to €€ng: “to give people the
power to share and make the world more open and connected’ (Facebook, 2016).
TouTto pmnopet va petadpactel cav va divel otouc avBpwrmoug ™ duvaun vo
Holpalovtal Kol Vo KVOUV TOV KOOUO TTLO aVOLXTO Kol ouvOeSeuEvo. BEBala, To
okavdado tng Cambridge Analytica mou adopouvoe tnv npootacia Sedopévwy Twv
XPNOTWV ToU site Kal yevikotepa dtadopa Bépata achaleiag Tnv avaykaoav va

aAAdgeL To Mission Statement tng.

MA£ov, To Mission Statement tng etatlpeiag eivat to €€ng, “ to give people the power
to build community and bring the world closer together” (Facebook, 2019). To
UTI@pYoV mission statement pmnopet va petadpaoctel cav va Sivel oToug avBpwmoug
™ Suvaun va Xtilouv KowwVIieG Kal va pEpvouv Tov KOoUO Kovtd. To Facebook &ivel
TNV €UKalpla 0TOUG aAVOPWITOUC VOl ETILKOLVWVOUV LLE TNV OLKOYEVELA TOUGC, TOUC
didoug toug kat Sivel Tnv SuvatoTnTa VA TTOCTAPOUV KAl VO KOLVOTIOLOUV
TIEPLEXOUEVO E(TE QUTO €lval Keipevo, pwtoypadia r Bivteo. I6pUONKe anod tov
dottnt tou Harvard Mark Zuckerberg e Ttov titho Facematch. Enelta ovopdotnke
Thefacebook, wote va ptacel oto dvopa e To omoio 6AoL To yvwpiloupue, Facebook.
AUTH TN oTyun elval to Tétapto moAuTtipotepo Brand, pe aia 94.8 Sic. Afilel va
avadepBel OTL péxpL to 2012 eixav Eodeutel mavw amod 22.4 1¢ yia e€ayopEg
oVTayWwVLoTWV Kot pn (Instagram, Whats Up, Oculus k.a). Kata to tpito tétapto tou
2018 to Facebook ixe 2.375 81 unviaioug evepyoug xproteg (Facebook, 2018).
MNavw amo éva 81¢ elval oL XpoTeC TOU SIKTUOU TIOU UMAIVOUV 0TO KOWVWVIKO SIKTUO

HOVO HECW KLvNTOU, €vVa TOCOOTO KOVTA 010 47% €Mt Tou cuvoAou. Ot evepyol
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XPNOoTeC nuepnoiwg eivat 1.49 81¢. Eva akopa evilad£pov OTATLOTIKO £lval AUTO TwWV
KalvoUpyLwv Aoyaplaouwy, kabotL kabe pépa untapyouv 500.000 véoL XprOTEG,

niepimou €€L véa mpodiA kaBe SeutepoAemto.

‘Ocov adopd tnv AUepLKN Ao OTou EeKivnoe, To 68% TwV EVNALKWY XpNOLULOTIOLOUV
To Facebook, ek Twv onoiwv to 51% pnaivel péoa MoAAEG dopEg péoa otnv nuépa. O
HEoog 0pog Stadiktuakwy Gpidwv otnv mAatdopua autr eivat 338 dtopa, eVw oL
pLool amo ta atopa mou dev £xouv podiA oto Facebook avd tov KOO0 £XOUV OTEVO
dAo 1 LEAOG TNG OLKOYEVELOG TO OTIOLO €XEL AOyapLaoUO e To 24% €€ auTwy va
dalvetal o avaptnuéveg dwrtoypadieg, KATL TO omoio pag Sivel va KataAdBou e To
HEYEDOC TOU €V AOYW KOWWVLKOU SLkTUoU. To 30% Twv XPNOTWYV TOU (VIEPVET
Xpnotpomnolouv to Facebook meploootepeg anod pia opd tnv nuépa, to 45% Twv
avBpwnwv evnuepwvovtol péow autou. Katd tnv Brandwatch, pia ek Twv nyEtidwv
ETALPELWV OTOV TOMEA TwV social media analytics, n oeAida tou Facebook pe ta
neploootepa Like (kata to teAeutaio tétapto tou 2018) eival auth Tou 8Lou Tou
Facebook pe 213 ekatoppvpla, akoAouBoUpevo anod tnv oeAida tng Samsung pe 159
EKATOPHUpLA KoL TPitn TN ogAiba tou Cristiano Ronaldo pe 122 ekatoppupla «ou
apéaey. TENOG, va avadEPOUUE OTL 0 HECOG XPHOTNG KAVEL Tov unva 10 moot,

oxoAlalel TEooeplg GOPEG KAl KAVEL KALK o€ oXTw Stadnuioels.

1.6 Twitter

To Twitter 15puBnke o 2006 amnod toug Jack Dorsey, Noah Glass, Biz Stone kat Evan
Williams. H ouykekpiuévn mlatdopua xapaktnpiletal wg microblogging site émou ot
XPNOTEG UImOopOoUV va SLadpouv G€ TPAYUATLKO XPOVO XPNOLLOTIOLWVTAC SLAKOGLOUG
oySovta xapaktnpeg (otnv apxn kot péxpt tov No£puBplo tou 2017 to 6plo nTav
otou¢ 140 yapaktnpeg). OLxprioteg Tou microblogging site pmopouv va
ETUKOLVWVHOOUV pe aAAoucg pe Tn Bonbela piag oslpdg SuvatotiTwy, OMwWE oL
avadopég (Mentions), replies kat hashtags. To mission statement tng etalpeiag eivatl
10 €€NG: “The mission we serve as Twitter, Inc. is to give everyone the power to create

and share ideas and information instantly without barriers. Our business and revenue
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will always follow that mission in ways that improve — and do not detract from —a
free and global conversation”(Twitter, 2019), To omnoio petadppaletal wg n AmootoAn
TNV onola UTtNPeToUUE WG Twitter elvat va Swooupe og 6Aoug t Suvapn va
Snuoupynoouyv Kal va Kowvorowoouv LOEeC kKal MANpodopleg ApeTa KAl XWPLS
EUMOSLA. 2TO MEPATUA TWV XPOVWV To Twitter €xel katakplBel yla ta dedopéva mou
TIAPOUCLALEL OXETIKA JE TOUG XPrOTEG TOU. YTIApXouV MOAAEG apdLBOALEG yLa TNV
aflomiotia auTwVv Twv aplBpwv, KaBOTL To twitter UTEPEKTLUA TOV apLOUO
Aoyaplaopwy npocoBETovtag accounts Ta omoia lval avevepyd yla oAU HeyAAo

XpOoVIkO Staotnua (Bennet, 2011).

Y€ aUTO To onpeio Ba avagpepBoUV KATTOLO OTATLOTIKA YLa VO KOTOVOI| GOULE
kaAUtepa to Twitter. Katd 1o Hootsuite, mou sival pia €k Twv TLO TEETUXNUEVWY
TIAOTHOPUWV SLAXELPLONE KOWVWVIKWYV SIKTUWV, KABE nUEpa OTEAVOVTAL TTEVTOKOOLO
EKATOMUUPLA tweets Ta omola petadpalovral o€ 5,787 tweets ava deutepOAenTto.
Ta mapandvw otolyeia eival emionua otolxeia tou Twitter, Ta onola wotdco
napapévouv avalloiwta ano 1o 2014 péxpl onuepa. OL pnviaiot evepyol XproTeg
oto Twitter eival 326 ekatoppupla. O aplBuoC autodg eival LELWUEVOG aTtd TOV
avtiotolyo tou 2018 (ULod Tou £TOUG) KATA EVVEQ EKOTOMUUPLA Kot 13 ekaToppupLla
Alyotepo amo ta pod tou 2017. H etapeia €xel SnAwoel OTL yla TN HElwaon auth
guBlvovTtal oL KATapynoEeLG eK HEPOUG TNE Stadopwv Aoyaplacpwy bot, o MN'evikog
Kavoviouog Npoowriikwv Aedopévwy otnv Eupwrn kabwg Kat pia oepd ano
TEXVIKA TpoPAAATA. 2TO ONUElo auTo Ba mpemel va avadEpPoupe OTL, EVW 0 apLlOUOG
TWV EVEPYWV UNVLIALWV Xpnotwv gival oe pelwon, o aplBuog Twv nUeEPNCilwg EvEpYwY
Xpnotwv eival og dtapkn avénon amnod to 2016. To 80% Twv XpnoTWV ToU site dev
elval Apepikavol. Mo ocuykekpluéva, Ta 259 ekatoppupla XpAoTeg xapaktnpilovtal
w¢ international amnod tnv etalpeia. Ocov agdopd TNV APEPKN TO 24% TwV eVnAiKwV
elval xpnoteg tng mMAaTthOpUAG. ZNUAVTIKO OTATLOTLKO OTOLXELO TO OTOL0 UImopEl va
pog BonBnoet va kataAaBoupe tn oxéon tou Siktuou e Toug edprfouc avadepet OtL
HOVO To 6% Twv eprBwv otig HMA avadépouv to Twitter wg To O ONUAVTIKO
KOWVWVLKO &iktuo. Eval akOUa ONUAVTIKO OTOLXELO TTOU UTtopEL va pag SwoeL va
KataAdBoupe To Koo tou Twitter avadépet 6tL o 80% TwWV XPNOTWV TOU Elval

eumopol millennials. Ze auto €pxetal va npooteBel 0TL T0 45% Twv TMOALTWVY Twv HMA
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nAtkiag 18-25 xpnotpomnolouyv to site. TEAog, Ba avadEPouEe KATIOLO OTATLOTIKA
otolxeia tou Twitter mou adopouv tn Stadnuion. Yrnapxel peiwon 14% tou KGOTOUG
ava Stadpaon (Cost per engagement) . Ot dtapnpiocelg oto Twitter eival 11% mio
TIAPOYWYLKEG OO AUTEC TNE TNAEOPAONG, KOTA TN SLAPKELA ONUAVTIKWYV live event,
HaAtota elval n mAatdoppa mou el amno ta live events 600 kapio GAAN (wg
napadelypa anod tnv Hootsuite divetal to mepovo Superbowl). To 40% twv xpnotwy

A€€EL OTL €kave pia ayopd PETA amo tweet kamolou influencer.

1.7 Instagram

To Instagram eivat pia photo-sharing edappoyn yla €Eumva Kivnta (UtapxeL Kat
LotooeAiba aAla Sivetal Epudacn otnv edpappoyn). 2 aAutd TO KOWWVIKO SikTuo 0
Xpnotng umopei va BydAel pia pwrtoypadia, va aflonotiosl pia mAnbwpa amno
dAtpa mou Slabétel n epappoyn Kot va ta SnUooleVoEL, TOoo oto Instagram oo

Kol 0 AAAa KOWwVLIKA Siktua, omwe to Facebook kat to Twitter (Stec, 2015).

To Instagram yxpnotuormoleital amo éva SLoeKATOUUUPLO ATopa KABE piva, K Twv
omolwv neplocdtepol amo ta 500 eKATOUUUPLO ELOEPXOVTAL O QUTO KAOE pépa. Ao
autoUG To 88% PBploketal ekTOG ApeEPLKNG. KATL To omolo pnopei va pag BondnoeL va
KATAAAPBOUE TOUG XPOTEC TOU (VAL TO OTL TO 71% TwV XpNOTWV Elval KATW Twv 35
eTwv. l8laitepa otnv Apeptkn 10 72% twv epnBwv to xpnoponolovv. MaAwota, To
OBwonwpo tou 2018 nmpoomnépace To Snapchat 6oov adopad toug edprfouc Twv
HMA. Katd to Hootsuite ev avtiBéoel pe to Twitter 6mou n mAeloPndia Twv xpnotwv
elval oXeTkA eUTIOPOL, OL AVTLOTOLXOL XPOTEC TOU Instagram avrkouv o€ OAa Ta

KOLVWVIKA OTPWHOTA.

Ooov adopad t SLadpacn Twv XPNOTWV HE TA TTOOT, OL XPHOTEG KAVOUV KABE pépa
4.2 8¢ Like. KaBe pépa Snuoupyouvtal 95 ekatoppupla moot, evw 500
EKaTopUpLa avBpwrol aglomolovv tn duvatotnta twv stories kaBe pépa. Ooov
adopa npocwna, adlopdlofAtntog BactAldc Tou KOWwVIKoU SIKTUoU elval o
nodoodaiplotrg Cristiano Ronaldo pe 157 ekatoppupla akoAovBoug, evw 6cov

adopa etalpeieg kKupLapyel to 8Lo to Instagram pe 283 ekatoppupla akoAouBoug.
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Mivakac 1. MNMnyn Hootsuite www.hootsuite.com. Atdpopa dnuoypapika otolysia
TwV xpnotwyv otic HIMA yio uepika aro to 1tto Snuo@iAn kowvwvika Siktua.

Use of different online platforms by demographic groups

% of U.S. adults who say they use...

Facebook YouTube Pinterest  Instagram  Snapchat Linkedin Twitter WhatsApp
Total 68% 73% 299 35 278 25% 24% 22
Men 62 7t 16 3( 23 25 23 20
Women 72 1 39 31 25 24 24
White 67 N 32 32 26
Black 70 76 23 43 28 26 21
Hispanic 78 23 38 31 13 20 49
Ages 18-29 81 9 34 64 68 29 40
18-24 80 94 31 1 25 45
25-29 82 3
30-49 78 34 4( 26 33 27
50-64 65 68 26 21 10 24 19
65+ 41 40 16 10 3 9 8
$30,000 (1 20 30 23 15 20 y
$30,000-$49,000 /4 78 32 42 33 20 21 19
$50,000-$74,000 /0 77 34 32 24 26
$75,000+ 84 39 30 45 32
High school orless 60 6 18 9 13
Some college 7 74
College+ 77 85 40 26 S0
Urban 75 80 29 30 29
Suburban 67 4 31 26 27 23
Rural 28 25 18 13 17
28 TWITTER STATISTICS THAT ALL MARKETERS NEED TO KNOW IN 2019 @

Ooov adopd T eTaLpeieg, uTtdpxouV 25 ekatoppupLa Talplkd podiA kat Suo
gKaToppUpLa Stapnuiotég. MaAwota, to 80% Twv XpnoTwv Tou Siktuou akoAouBolv
TOUAQXLOTOV €V €TOLPLKO TIPOdIA. To 60% TwWV XPNOTWV OVAKAAUTITOUV TIPOIOVTA KoL
UTINPECLEG LEOW TOU Instagram, evw to 75% Spa (Onwg 1.X va emokedpOel tnv

LotooeAiba Tou mpoidvtog, adol Sel eTALPLKO TIOCT).
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1.8 20vdeon TwV TECOAPWYV TIOPAYOVTWYV yLla TN dLabeon

yla Kolvomoinon

Itnv napovoa epyacia peAetwvral ol SLapopEC oTNV KOVOmoinon evog
OUYKEKPLULEVOU TUTIOU TIooT, Twv in-feed native ads oto Facebook, Twitter kat
Instagram. OL mopAyoVTEC OL OTtoloL Xpnolponolidnkav ivat to Persuasion
Knowledge, to Ad Skepticism, to kivntpo tou Medium Appeal kat to Information
Sharing (kivntpo) Ta omola avantuxdnkav ektevwg mapanavw. Ocov adopd to ad
skepticism, €xelL aflomonBel o€ £peUVEC WG MPOTIOUTNIOG-TIAPAYOVTAG OPVNTIKAG
oTtaong Kat cupnepldopag anévavtt os Stadpnuioelg (Baek & Morimoto, 2012;
Obermiller & Spangenberg, 1998; Lee, Kim kat Ham, 2016). Eldikotepa, oTO
OUYKEKPLUEVO €160¢ SladrLonG e TO OO0 KOTATILAVOAOTE OTNV €V AOYW gpyacia
€xouv aoxoAnOei ot Lee, Kim kat Ham(2016), ot omoiot eivat pall pe toug Wodjynski
kal Evans(2015) kat pe toug Wodjynski, Bang, Keib, Jefferson, Choi kat
Malson(2017), ol “mpwtepyatec”’. Amo Toug napandvw ot Lee, Kim kat Ham (2016)
aoxoAnBnkav pe to Ad skepticism wg mapdyovta yla tnv koworoinon in-feed native

ads yeVIKA oTa KOWWVIKA Siktua.

Ooov adopa to Persuasion Knowledge, sivat ouyyevéc tou Ad Skepticism, €xel
XpnotpomnolnBel amnod epeuvnTEC yeVIKOTEPA OTN UEAETN TwV Sadnuicewv (Friestad &
Wright, 1994; Nelson & Ham, 2012; Lee, Chu kot Ham, 2016). Onw¢ kat to Ad
Skepticism wotdoo otn peAétn Twv in-feed native ads £€xouv aoxoAnBel povo ot Lee

et al. (2016).

Onwg €xeL avadepOei NN, Ta Kivntpa £xouv peAetnOel kat £xouv BewpnBel wg
ONUAVTLKOC Selktng MPOPAeY NG yLla tn Xprion Twv pivtia (Dobos,1992; J. Lee et al.,
2013; C. Lin, 1999; K. Lin & Lu, 2011). Onwc¢ avadépouv ot Lee, Chu kat Ham (2016),
Ol EPEUVNTEG £XOUV QVOYVWPLOEL Ta KivnTpa w¢ omoudaio mapdyovta otnv
KATavonon tnG cUUNEPLPOPAC TWV ATOUWY OTA NAEKTPOVIKA Uivtia.. MdAwota,
Toviletal OtL 0TI cupnepLldpopEC tepAapBAVETAL KaL AUTH T Kowvoroinong (K. Lin

& Lu, 2011). Na toviotel otL ot Lee, Chu kat Ham (2016), ot omoiot eivat amod toug
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TIPWTOUC TTOU HEAETOUV Ta hative ads Twv KoWwwVIKwy SIktuwv aflomoinoav ta

KlvnTpa w¢ mapayovta yla kowvormoinaon.
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2. MebBodboloyia epevvac

2.1 BApata €pguvac

Emelta amnod tn LEAETN Lkavou aplBpoU emLoTNHOVIKWY apBpwv pe Bepatoloyia To
electronic Word of Mouth kalt twv native ads 0To XWpo TwV KOWWVIKWV SIKTUWV, O
Seltepo Xpovo, anodaociotnke n epyacia va adopd tnv Kowvomoinon twv in-feed
native ad ota kowwvika Siktua. Eival éva B€pa oxL Wdlaitepa dnpodAég, kaboTL ot
EPEUVNTEG TIPOTLHOUV va peAetouv User-Generated-Content (UGC). Q¢ 08nyog
aglomotnBnkav ta apbpa twv Lee, Chu kat Ham(2016) A Double-Edged Sword?
Predicting Consumers’ Attitudes Toward and Sharing Intention of Native Advertising
on Social Media, ka®wg kal To Going Native: Effects of Disclosure Position and
Language on the Recognition and Evaluation of Online Native Advertising Twv
Wodjynski kat Evans (2015) ta onola eivat Ta mpwta ou PeAeTouV Ta native ads ota

KOWWVLKA Siktua.

To apBpo twv Lee, Chu kat Ham (2016) a.oxoAeital pe mapAayovieg Tou oxetilovtal
he tn 61dBeon yla kowormoinon Toug, TO0O apvNTIKOUG 000 Kat Betikoug. BEBala,
OTO OUYKEKPLUEVO ApBPpOo HEAETHONKAV TA KOWVWVIKA SIKTUO YEVIKA WG Katnyopla,
Xwplc va AndBei umoP v Stadopd amod KoWwvIKO SIKTUO O& KOWVWVIKO SiKTuo.
Baollopevog mavw o€ auTto Kabwg Kot 0To OTL Ta KoWwVIKA diktua Stadépouv
HETAEL TOUC TOOO WOTE va Katnyoplomolouvtal o€ eveéa opadec (Alhabash kat Ma,
2017) anodaocioa va aflomoLow mapAyoVTEG TTOU XPNOLULOTIORONKAV 0TNV LEAETN
Twv Lee et al. (2016) kat emnpealouv tn StaBeon yia share (n kowomnoinon Twv
Sladpnuicewv avtwy, onwg kat ontotodrimote UCG eival koppdtt tov eWOM), wote
va Katavonow TLc Stapopég petall SladopeTIKWY KOWVWVIKWY SIKTUWV (6coV

adopa TNV Kowomoinon Twv native ads).

Ta kowvwvika diktua Ta omola xpnowdomnownkav eivat to Facebook, to Twitter ka
To Instagram. Evoig onUavTikog AOyoc ITou XpnoLUomoLlOnkov Ta CUYKEKPLUEVA Elval,

eneldn napéyxouvv napanAnoleg Suvatotnteg (Like meplexouévou, kowvomnoinon
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TiEPLEXOUEVOU KaL podavw Umapén in-feed native ads). Emiong, unnpxe emopKng
BBAloypadia yia ta v AOyw KOWWVLIKA SiKTUQ, EVW TEAOC TIPOKELTAL YL LEPLKA ATIO

Ta 1o dnpodAn.

210 eMOpEVO otadlo SnuLoupynBnKe To EPELVNTIKO LOVTEAO TO omolo mapouactaleTal
OVOAUTLKA O€ ETMOPEVN EVOTNTA TNG Tapouoag epyaciag. Me tnv mapovoa epyacia
npoomnabw va Bpw dadopég otn dtabeaon yla kowomoinon twv in-feed native ads

HETQ Ao TIG TECCEPLG TIOPAUETPOUG TIOU EXOUUE avadEpEL.

Ma tnv mpayuatonoinon tng €peuvag dSnUoupynbnke NAEKTPOVIKO EpWTNUATOAOYLO
He TNV aflomoinon tou Google Forms. To ev AOyw €pWTNHATOAOYLO ATOTEAETAL ATIO
TECOEPA TUAUATA, TO TIPWTO TIEPLEXEL SNUOYPADIKEC EPWTNOELS, TO SEUTEPO, TO
Tpito KaL To tétapto adopouv to Facebook, To Twitter kat to Instagram avtiotolya.
Mo CUYKEKPLUEVA LETPATAL UE iot oglpd amo 7 point Liker Scales n 6taBeon yla
share, 1o Ad Skepticism, To Persuasion Knowledge, to Information Sharing kat to
Medium Appeal, yia kaBe éva amno ta tpla kowwvika Siktua. H taxuon tou
EPWTNUATOAOYLOU £YLVE HEOW SLOPOPWVY group OTO KOWWVLKA Siktua (wg emi Twv

mAeloTov eival group oto Facebook mou adopouv doltntég i anodoitoug).

Ztnv apxn kaBe evotntag mou adopd KAmoLo anod ta Tpia kowwvika diktua
UTIAPXOUV SU0 EPWTNOELC OXETLKA LLE TO OV XPNOLLOTIOLOUV TA €V AOYW KOLWVWVIKA
Siktua kat av €xouv deL to teAeutaio xpovikod Staotnua in-feed native ads
(mapouaotalovtol oL EpWTNAOELG 0TN CUVEXEL). MEOW QUTWV TWV EPWTHOEWV
eTUAEXONKE éva Selypa 60 aTOUwWY Ao TouG EpWTNOEVTEC, WwoTe va avaAuBouv Ta
EPWTNUATOAOYLA TOUC. KpLTrpLlo ATav va ival XprioTeEC KAl 0T TP KOWWVLKA
Siktua kaBwg kat va €xouv SeL To TeAeuTaio SLAoTNUA KAl OTA TPla KOWWVLIKA
Siktua in-feed native ads. 2tn ocuvéxela peAetnOnkav Ta anoteAéoparta e bivariate

correlation analysis pe tn BorBsla Tou mpoypappatog SPSS tng IBM.

2.2 Epeuvntikd Movtelo

‘Eva amo ta nedia tou electronic Word of mouth mou dgv €xouv peletnBel emapkwg

elval auto nou adopd ta native ad. Mia oo T MPWTEC EPEVVEC EMAVW OE AUTA
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€yLve amno toug Bartosz W. Wojdynski & Nathaniel J. Evans(2015). AoxoAn6nkav pe
Ta native ads og mAatdoppeg Pndlakwy epnuepidwv. Eva anod ta onpaviikotepa
gupnuata eival to OtL oL xprioteg Sev umopouaoayv va Eexwpioouv TiG dtadnuiocelg

OLUTEG OTTO TO TIPOYHOTLKO TIEPLEXOEVO TNG EKAOTOTE LOTOOEAISAG.

O£éA\w VoL EPELVIOW TO KATA TTOCO UTIAPXEL Sladopd otnv mpobeaon yla share evog
native ad amo Kowwviko diktuo og Kowwviko diktuo. Ot Lee et al. (2016) €xouv
0.oxoAnBel pe tn 61aBeon Tou share twv in-feed native ads. Qotdoco, dev eival 6Aa Ta
social media i6ta. AvtiBétwe, StEmovtat ano SladopeTIKOUE KAVOVES Kol KOUATOUPA.
M’ auto Ba aflomolrjow KATOLOUG MOPAYOVTEG OL oTtoloL £Xouv oxéon (BeTkA N
apvNTIKN) KE TNV PpOBeon va kowvomotnBel éva native ad. Mo ouykekpLuéva, Oa
HETPow U0 SLAPOPETIKA KivnTPA XPONG TWV KOWVWVLKWVY SIKTUWV. AUTO, KaBoTL
TO KLvNTPO XpNoLoToinong evog HEoou £xel amodelxBel OTL elval £vag MOAU KaAOG
TIAPAYOVTAC, WOTE VO KATOAABOUUE TN CUUMEPLHOPA TWV ATOUWV-XPNOTWV TWV
uéowv (Dobos, 1992; J. Lee et al., 2013; C. Lin, 1999; K. Lin & Lu, 2011). Ev avtiB¢osetl
UE To paper tn¢ Lee et al. (2016), 6mou ta kivntpa mou xpnotgonodnkayv, ivat
socialization kat information seeking, Ta 800 kivntpa nou Ba peAetnBolv ano spéva
elvat dvo. Npwto eival to information sharing, dtoua Ta onoia xpnotponolovv To
Facebook, Twitter kat Instagram pe okomo tnv Kowvomoinon mAnpodoplwv. YmoBEtw
otL Ba €xouv mpoOeon yLa kowvomoinon pe dLopopeTkd MTooooTd, AOyw Tou OTL TO &V
AOyw kivntpo bev eival To i6lo ouxvo ota péoa autd kata tov Alhabash et al. (2017).
To deutepo kivntpo mou Ba a.oxoAnbw eival to Medium Appeal, éva kivntpo Tt0
orolo eival €€ oplopol cUVEESEUEVO LE TA EEXWPLOTA XAPOAKTNPLOTIKA KOl
dLattepOTNTEG TOU KABeVOC €€ autwy. EMopévwe, Bewpw OTL TO £V Adyw Kivntpo Ba
UMOPETEL va TOVIoEL TIG StadopEG TnG S1dBeong yia share ota Kowwvika diktua.
AeUtepov, Ba avadepBw oto Ad Skepticism, n Lee et al. (2016) anédelée tnv
opvnTikn oxéon petaL tou Ad Skepticism kal tng mpoBeong Twv xpnotwv yLa share
€vOG native ad. Onwg npoaveédepa, Ta tpia autd social media eivat StadopeTikd wg
TIPOG TOUG KAVOVEG KOlL TNV KOUATOUPA TOUG, LAALOTA aVHKOUV O€ SLadpOPETLKEG
katnyopieg social network, 6nw¢ avtd €xouv katnyoplomolnBet amnd tov Aichner et
al. (2015). To ev Aoyw paper avadépel otL Ta social network pmopouv va Bonbricouv

TN Aettoupyia Tou HAPKETLVYK piag stalpeiag oe Stadopetikd Babuod. Emouévwg,
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Bewpw OTL HEOW TNC OUYKPLONG OKOMO EVOC TTAPAYOVTA TIOU £XEL OLPVNTLKN OXEON UE
™V npoBeon yla kowvomoinon native ad oe social media Ba pnopéow va odnynbw
oto otL ta Facebook, Twitter kat Instagram Sitadépouv wg mpog autd. AANAo Eva
XOPOKTNPLOTIKO TWV KATAVOAWTWY TO omoio emnpealel tnv npobeon yla
Kolvormoinon eivat to Persuasion knowledge. H 8lattepdtnta Tou v Adyw, OMwg
aMwote kat Tou ad skepticism, elvat 6tL To Persuasion knowledge €xeL apvntikn
oxéon He t dtabeon twv katavaAwtwy yla share. Ocov adopd GA a
XOPAKTNPLOTIKA Ta omola emnpealouv To Share Twv native ads Baocel tng
BBAloypadiag eivat to Ad recognition (Wojdyski et al, 2015) to omnoio Opwg amattet
Telpapa Ye mapatipnon tétolwyv Sltabnuioswv. AANEC MTAPAUETPOL OL OTIOLEG
ennpealouyv eival ta Link o mepattépw mAnpodopia, ta Hashtag n Aeavta mou
TIAPEXEL TEPALTEPW TANPodopia Kal TEAOG N OXECN TWV KATAVOAWTWY HE TO TPOLOV I
etalpeia aAAG kat to idog Tou mpoiovrog ou Stadnuiletal. MNa 6Aoug Toug

TIAPATIAVW TIAPAYOVTEG £XOUV dnuLoupynBel melpapata wote va PeAeTnOolv.

Motivation yia xprion Social Media

Facebook Instagram Twitter

[ Information sharing Information sharing Information sharing]

[ Medium appeal ] [ Medium appeal ] [ Medium appeal ]

XapakTnpiaTikd
KOTavaMuTh

LMiagopd aTo intention
to Share native ad ata
Tpia social media

Ewkova 7. OL TECOEPLIC MAPAUETPOL LUE TIC ortoiec Fa mpoontadrioouuE va
EPEUVNOOULE TIC SLAPOPEC UETAED TWV KOLVWVIKWV SIKTUWV, 000V apopd t dtadeon
yla kowvortoinon in-feed native ads.
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2.3 EpwTnUATOAOYLO

TNV apyn Tou epwtnuatoloyiou KaAeioal va anavtnoelg diadopeg Snuoypadikeg

EPWTNOELG. M0 CUYKEKPLUEVA, UTIAPXOUV OL NG EPWTHOELG:

Ze mola NALKLOKA ORAd A AVAKETE;

e 18-29
e 30-39
e 40-49

e 50 kalavw

®olo

(avorytol Tumou gpwtnon waote va unv €pBeL oe SUokoAn B€on KAmolog ek

TWV €pWTNBEVTWY)
Eknaidevon;

e AmoAutriplo SnuotikoL

e AmoAutriplo yuuvaciou

e AmoAutnplo Aukeiou

e [ltuyio tprtoBaduLag ekmaideuong

e  METAMTUXLAKO TIPOYPAUA OTIOUS WV

e Awdaktoplko SimAwpa ommoudwv
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MNola oMo TG MOPAKATW EMLAOYEG AVTILTPOOWTEVEL KAAUTEPO TO ELGOSNA
00 YLOL TNV TIEPOLVA XPOVLA;
e (€
e 1-9.999€
e 10.000-24.999€
e 25.000-49.999€
e 50.000-74.999€
e 75.000-99.999€
e 100.000€ kot Gvw

MeTa TV cUUMARPWOoN Twv SNUoYPADLKWY EPWTNHOEWV 0 EpWTNOELG poXWPEL 0TN
SeUTePN EVOTNTA TOU EPpWTNUATOAOYIOU TO omoio adopd to Facebook. H evotnta
oautn amnoteAeital and 20 epwtroelg, SU0 EPWTACELS YLa Vo YWwpPL{ou e TtoloL

€£pWTNOEVTEC €X0UV OVTWC cuvavtnoel in-feed native ads Toug TeAeutaioug UAveg.

Ooov adopad to Skepticism, xpnowuomnotovvtal 9 7-like Likert-type scales amno
Obermiller et al. (1998), 6nwc xpnotponolOnke kot amnod toug Lee Kim kat Ham

(2016) maAL ywa ta native ads ota Social media.

MrmnopoUue va BaclotoUpe oto 0Tl AapBdavoupe tnv aAnbesla amnod ta

TiEPLOCOTEPQ native ads oto Facebook;

Eilval otdxog twv native ads oto Facebook va evnuepwvouv tov

KOTOVOAWTN;

Mwotebw OtL Ta native ads oto Facebook mapéxouv mAnpodoplieg.

Ta native ads oto Facebook sivat yevika aAnon.

Ta native ads oto Facebook sivat aglomiotn nmnyn nAnpododpnong, 6cov

adopa TLG EMOOCELG KAL TNV TTOLOTNTA TWV TTIPOIOVIWV.

Mwotelelg OTL Ta native ads Tou Facebook sival emi tn¢ ouoiag n aAnBela

TIou Tapoucilaletal pe eviladEpovta TPOMO;
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l'evika@, Ta native ads oto Facebook mapouactalouv TNV MpoayUATIKA ELKOVA

ToU Mmpoidvtog mou dtadpnuilouvy;

NwwBeLg otL €xelg mAnpodopnBel 0pBA amod ta meplocodTEp native ads oto

Facebook;

Ewkova 8. Ta items lNa 1o ad Skepticism.

lNa to Persuasion Knowledge twv katavoAwtwv xpnotgomnotnkav tpia 7-like
Likert-type items Baolopéva oto epwtnuatoAdylo tou Bearden, Hardesty kat Rose
(2001). Zuvenwcg, yla va petpriow to Persuasion Knowledge twv epwtnBéviwy Ba
XPNOLUOTIO oW TLS I6LEC EpWTAOELS, WoTe va Staodaiiow Tnv 600 To duvatdv

HEYAAUTEPN ETULOTNLOVLIKA aPTLOTNTA TOU EPWTNUATOAOYIOU.

Ta nmeploootepa native ads oto Facebook mapéxouv kopPkég mMAnpodopleg;

M'vwpllw mwg Aettoupyouv Ta native ads oto Facebook.

Katavow TLG TAKTIKEG TIOU oL SLadNULOTEG XpnoLpomnolouv ota hative ads Tou

Facebook.

Ooov adopad ta kivntpa xpriong Twv Social media petpape to information sharing pe
tpla 7-like Lykert-type items, 6nwg avtd xpnotpomnotndnkav and touc Alhabash kat

Ma (2017)

Xpnowuormnolww Facebook, yia va kowvormoww nmAnpodopiec.

Xpnotuormnoww to Facebook, yla va kowvormolw nAnpodopieg XprioLUES OTOUC

avBpwrmouc.

Xpnotuormnolww to Facebook, yia va mapouvoialw mAnpodopieg tou

evéladépovtog pou.

Ewova 9. OL epwtnoelg wote va PetpnBel to information sharing wg kivntpo xpriong
Ttwv Facebook, Twitter, Instagram ko Snapchat.
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To kivntpo xprnong Kowwvikwy Siktuwv Medium Appeal petpriOnke pe éva 7-like

Likert-type item amoé toug Alhabash kat Ma(2017).

Xpnowuomnoww to Facebook, emeldn pe €EAkel wg péco.

Ooov adopd tnv pétpnon tou Share xpnowuomnoww ta 2 7-like Likert-type mou

Xxpnotuormnotouyv ol Lee et al(2016).

Ixeblalw va kavw share éva native ad oto Facebook.

YkomeLw va KAvw share €va native ad oto Facebook.

Ol emopeveg SUo evotnteg adopolv to Twitter kal to Instagram avtiotowa Kat

nepAapBAVOUV QVTIOTOLYEG EPWTNOELG LE QUTEG TTOU aidpopouaoav To Facebook.
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3. Amnoteleopata

3.1 Anpoypadika 2tolxeia

ZupnmAnpwOnkav 207 epwWTNUATOAOYLA K TWV OTOLWV ETIAEXONKav 60. EMAEXONnKav
Ta 60 atopa, KaBOTL yvwpllav Kal eixav evtomiosl Katd o npoodato napeAbov in-
feed native ads toco oto Facebook 600 kal ota Instagram kat Twitter. Ocov adopa
Ta dnuoypadikd otolyeia Tou Selypatog, mepthapBavovral 50 dtopa pe nAkio 18-
29 kal mooooto 83%, 7 atopa 30-39 pe mooooto 12%, 2 atopa nAwkiag 40-49 pe
TI0C00TO 3% Kal TEAOG 1 ATOHO CUUITANPWOE TNV EPWTNON OXETIKA LE TNV NALKIA TOU
50 kal avw (2%). Ocov adopd tov kaboplopod Tou puAou, uTpEe avolyTr Epwtnon
WOoTE va pn dnuioupynBel cUyxuoN O KATIOLOV CUUUETEXOVTA. ATtO Tal 60 ATOpO TOU
Selypatog 27 dtopa Atav avdpeg (mooooto 45%) kat 33 tav yuvaikeg (mooooto
55%). Ooov adopd to ekmaldeuTIKO UTIORABPO TWV EpWTNBEVTIWV UTHPEE EpwTnon
HE 6 emloyEg, Adaktoplkd SimAwpa omoudwv, Metamtuxlakd npoypapua, MNruyio
tprtofabuiag ekmaidbevong, AmoAuTHpLo AUKEloU, ATTOAUTHPLO YUVAGIOU Kal
AmoAutiplo Snuotikou. 12 dtopa andvtnoav OtL €XouV amoAutipla AUKEiou
(mooootd 12%), aA\a 12 dtopa andavinooy OTL £X0UV LETATTUXLAKO TITAO oTtoudwv
HE T0000TO emiong 12%, evw 36 dtopa SnAwoav OTL £X0UV TTPOTITUXLAKO TITAO
onoudwv, pia emiloyn mou £€dtaoce To MOcooTo Tou 60%. TEAOC, amavindnke akoua
pio ‘Snuoypadikry’ EpWTNON OXETIKA LE TO €T OLO EL0OSNUA, OTNV omola oL
epWINBEVTEG umopovoav va emtiAeéouy petafy 7 emhoywv (0€, 1-9.999€, 10.000-
24.999¢€, 25.000-49.999€, 50.000-74.999€, 75.000-99.999€ kat 100.000€ kot dvw).
15 dtopa andvtnoav OTL €ouv Undeviko eL0odnua (rtocooto 25%), 32 dtopa
QIAVTNOoAV OTL £X0UV €L0OSNUA TTOU KupaiveTal petafd 1-9.999 supw (53.33%), 10
atopa andvinooav 10.000-24.999, 2 dtopa andvtnoav otL €xouv el0odnua 25.000-

49.999 pe mooooto(0.03%) kat TENOG £va atopo anavinos 50.000-74.999 (0.02%).
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Mivakacg 2. Anpoypa@ika ototyeior tou Selyuatog mou emiAEydnke

EmiAoyéc epwrrioswv ApIBuOS amravrnoswv loocooTo

18-29 50 83%

30-39 7 12%

40-49 2 3%

50 kai avw 1 2%
Avrpec 27 45,00%
[uvaikeg 33 55,00%
ArmroAutripio Aukeiou 12 20,00%
lMruyio tpitoBabuiag 36 60,00%

EKTTAIOEUONS

Merarrruxiako mpoypauua 12 20,00%
0€ 15 25,00%
1-9.999€ 32 53,33%
10.000-24.999€ 10 16,67%
25.000-49.999€ 2 0,03%
50.000-74.999€ 1 0,02%

3.2 Aélomotio bedopEvwy

MNa tnv afloAoynon oxeTika pe ta Sedopéva mou cUAAEXOBNKav oo ta

epwtnuatoAoyLa urntodoyiotnke to Cronbach a’ yia ta structure mou petpave to Ad

skepticism, To Persuasion knowledge kat tn §taBeon yia share yla kaBe kowwviko

SlKTUO €K TWV TPLWV TIoU PeAeThBNKav Eexwplotd. Na avadepbel OTL petprBnkav Kot

U0 Sladopetika motivations, to information sharing kat to medium appeal, Ta

omola kpiBnkav w¢ molotika dedopéva pe 1o Cronbach a’ palil. TéEAog, Ta dedopéva

O0WV TapayovIwy £xouv TIHEG Cronbach a’ avw tou 0.9 Bswpolvral e€alpeTIKA, HE

TIHEG avapeoa oto 0.9 kat To 0.8 Bewpouvtat KaAd, HE TIUEG avapecsa oto 0.7 KoL To

0.8 Bswpovvrtal amodekta, Ue TIEC avapeoa oto 0.6 kat to 0.7 Bswpouvral

®
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oaudlofnTioua, ot TLUEG avapeoa oto 0.5 kat to 0.6 Bswpouvtal pTwya Kal KATW

Tou 0.5 Bewpouvtal pn amodekta.

Mw ouykekppéva, To Cronbach a’ twv 6edopévwy yla to ad skepticism oto Facebook
urnoAoyiotnke 0.89, yla To persuasion knowledge oto Facebook oto 0.79, yla tn
S61aBeon yla share oto Facebook 0.98, yla to motivation oto Facebook 0.83. To
Cronbach a’ yia ta structure twv ad skepticism, persuasion knowledge kai
motivation afloAoyouvtal wg KaAd, evw yla ) dtabeon yla share kpivovtat wg

€€ALPETIKA.

Ooov adopa to Twitter, To structure yia to ad skepticism to Cronbach a’ eixe Tiun
0.93, 1o persuasion knowledge eixe tun 0.90, otn 61aBeon yia share gixe tiun 0.84
Kall To motivation (ta Suo structure, yia information share kat medium appeal) eixe
Tun 0.84. Emopévwe, ta Sedopéva twv motivation kat StaBeong yla share
afloloyouvtal w¢ KaAd, evw Twv persuasion knowledge kat ad skepticism

afloAoyouvTal WG ECULPETLKA.

Ooov adopa to Instagram, to structure yia to ad skepticism to Cronbach a’ eixe Tiun
0.94, to persuasion knowledge eixe tiun 0.89, otnv dtabeon yia share eixe tun 0.81
Kall To motivation(ta dvo structure, yla information share kat medium appeal) eixe
Tiun 0.81. Emopévwe ta Sedopéva twv motivation, StaBeong yla share kat
persuasion knowledge afloAoyouvtal wg kaAd, evw to ad skepticism afloAoyouvtat

WG €EALPETLKO.

3.3 Meplypadkn ZTATLOTIKNA

Ooov adopa to Facebook, ol epwToeL OXETIKA e To ad skepticism amavtdnkav
HE LECO Opo 3.4, OL EPWTACELG OXETIKA LE TO persuasion knowledge e péoo 6po 4.3,
Ol EPWTNOELC OXETIKA UE TN 8LdBeon yla share me péco 6po 1.8, oL EpwWTNOELG
OXETIKA Ue To information sharing pe péoo 6po 3.65 kal TEAOC OL EpWTNON OXETIKA UE

to medium appeal pe péco 6po 4.23.
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Mivakacg 3. Mivakag omouv napouotaovtal ol UECH 0POL TWV TECOAPWV UETABANTWY
yLa to Facebook rou puetpndnkav uéow twv EPWTHOEWYV TOU EpWTNUATOAOY(OU

Facebook
5
4,5
4
3,5
3
2,5
2
1,5
1
0,5
0
ad scepticism persuasion SLaBeon yla share information sharing  medium appeal
knowledge
H Facebook

Ooov adopad to Twitter, oL epwTrOELG OXETKA e TO ad skepticism amavinOnkav pe
HETO 0po 3.37, OL EPWTNOELG OXETLKA HE TO persuasion knowledge pe péoo 6po 3.83,
Ol EPWTNOELG OXETIKA e TN S1aBeon yla share pe péco 6po 2.25, oL EPWTHOELS
OXETIKA He To information sharing pe péoo 6po 3.42 Kal TEAOC OL EPWTNON OXETIKA UE
to medium appeal pe péco 6po 4.08.

Mivakac 4. Mivakag émou mapouaotalovtal oL UECN OPOL TWV TECOAPWV UETABANTWY
yla to Twitter mou UeTpRdNKaY UECW TWV EPWTHOEWYV TOU EPWTNUATOAOY(OU

Twitter
4,5
4
3,5
3
2,5
2
15
1
0,5
0

ad scepticism persuasion BuaBeon yua information medum appeal
knowledge share sharing
B Twitter

Ocov adopad To Instagram, oL epwWTHOELG OXETIKA pe To ad skepticism amavtiOnkav

LE LEOCO Opo 3.46, OL EPWTNOELC OXETLKA LIE TO persuasion knowledge pe péco 6po
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4.44, oL EpWTAOELG OXETIKA pE TNV dLaBeon yla share pe péco 6po 2.09, oL EpWTHOELG
OXETIKA Ue To information sharing pe péoo 6po 3.44 kal TEAOC OL EpWTNON OXETIKA UE

o medium appeal pe péco 6po 5.26.

Mivakag 5. Mivakag érmou napouotalovtal oL UECN OPOL TWV TECTAPWV UETABANTWY
yta to Instagram mou UETPHONKAV UECW TWV EPWTIOEWV TOU EPWTNATOAOYIOU

Instagram
6
5
4
3
2
1 I
4]
ad scepticism persuasion SuaBson ywx share  information sharing  medium appeal
knowledge
M Instagram

210 onueio autod Ba cuykpivoupe TOuC HECOUC OPOUC TWV Structure ava
KowvwViko Siktuo. Ocov adopd to ad skepticism, petpriBnke pe evvéa
epwtnoelg (7 point Likert scale). MmopoUpe va BaclotoU e oTo OTL
AapBavoupe tnv aAnbela anod ta neplocotepa native ads 0To EKACTOTE
KoWwVLIKO Siktuo; Elval otdxog twv native ads 0To (EKAOTOTE €K TWV TPLWV
KOLVWVIKWV SIKTUWV) VO EVIUEPWVOUV TOV KATAVOAWTH; MioTelw OTL T
native ads 0TO (EKAOTOTE €K TWV TPLWV KOWWVIKWV SIKTUWV TIAPEXOUV
nmAnpodopiec. Ta native ads 0To (EKAOTOTE €K TWV TPLWV KOWVWVLKWV SIKTUWV)
elval yevika aAnBn. Ta native ads 010 (EKACTOTE €K TWV TPLWV KOWVWVIKWV
Skt wv) elvat aglomotn mnyn mAnpodopnong, 6cov adopad TG EMSO0ELS Kal
TNV MoLOTNTA TWV TPOILOVTWV. MIoTEVELG OTL Ta hative ads Tou (EkAoTOTE €K
TWV TPLWV KOWWVLIKWV SIKTUWV) elval emi tng ovaoiag n aAnbela tou

napouotdletal pe evdladEpovta tpomo; Mevika, ta native ads oto (ekdotote

2teplavéAng Taglapxng



42

£K TWV TPLWV KOWWVIKWV SIKTUWV) Ttapouactalouv TNV POy UATIKH EKOVA TOU
npoiovtog nou dtadnuilouvv; NuwbeLg otL €xelg mAnpodopnBel opBa amod ta
TeploooOTEPA Native ads 0TO (EKACTOTE €K TWV TPLWV KOWWVIKWV SIKTUwV); Ta
TIEPLOCOTEPQ native ads 0TO (EKAOTOTE K TWV TPLWV KOWWVIKWV SIKTUWV)
TIaAPEXOUV KOUPBLKECG TTANpodopleg; O HECOG OPOG TWV ATIAVTNCEWY TWV
OUMUETEXOVIWY OTLG TTOPATTAVW EVVEX EPpWTNOELS elval 3.41 yia to Facebook,
3.37 yla to Twitter kat 3.46 yla to Instagram. Emopévwe, o€ autd To onueio
dalvetal OTL oL XprOTEG £lval TILO OKETTLIKOL, 000V adopd ta native ads, oto

Twitter, énelta oto Facebook katl Alyotepo okemtikol eival oto Instagram.

To persuasion knowledge petprBnke péow tpwwv 7 point Likert scale
avtikeipeva. Nwpllw nmwg AsttoupyoLyv ta native ads 0To (EKAOTOTE €K TWV
TPLWV KOWWWVIKWV SIKTUWV). Katavow TLG TAKTIKEG TTOU oL SLapNULOTEG
XPNOolomoLloUV ota native ads TOU (EKACTOTE €K TWV TPLWV KOLWVWVLIKWV
SikTOWV). Ita native ads TOU (EKAOTOTE €K TWV TPLWV KOLWVWVLKWY SIKTUWV)
Umopw va exwplow ta 'kOAna' twv dtadnuiotwyv. O pEcog 6pog Twv
amavtrioswy yla to Facebook, otic mapandavw epwtnoelg eivat 4.3, yla To
Twitter, 3.83 yia to Instagram 4.44. Emouévwc, paivetal OTL To persuasion
knowledge oto Instagram eivat peyaAutepo, énetal 1o Facebook kat téAog to

Twitter.

H 61aBeon yia Share petpribnke pe duo 7 point Likert scale avtikeipeva.
Ixedlalw va kavw share €va native ad 0To (EKAOTOTE €K TWV TPLWV
KOWWVIKWV SIKTUWV). ZKomelwW va KAavw share éva native ad oto (ekdotote
€K TWV TPLWV KOWWVIKWV SIKTUWV). O Hécog 6pog yLa Tto Facebook eivat 1.81,
yla to Twitter elvat 2.25, evw yia to Instagram eivat 2.09. Emopévwg, ot
XPAOTEG TWV TPLWV KOLWVWVLIKWV SIKTUWV €lvat To mpobupot va
KOLVOTtoL)oouV €va native ads meplocodtepo oto Twitter, émetta oto

Instagram ka TéAo¢ oto Facebook.

To information sharing, w¢ kivntpo yla tnv Xpnollonoinon Tou EKACTOTE
KOWwVIKOU SiktUou, LeTprBnke pe tpla 7 point Likert scale avtikeipeva.
Xpnolomnolw (EKACTOTE €K TWV TPLWV KOWVWVIKWYV SIKTUWV), yla val KOLVOTIOLW

TAnpodopieg. XpnNOLUOTIOLW TO (EKACTOTE K TWV TPLWV KOWVWVIKWY SIKTUWV),
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yla va KOLvoToLw TANPo¢opLeg XPrOLUEG OTOUG avBpwmoug. XpnoLULoTolw To
(exkAOTOTE €K TWV TPLWV KOLWVWVLKWY SIKTUWV), yLo va TtopouoLalw
Anpodopieg Tou evlladEpovtog pou. O PEcog 0pog TWV AMAVINOEWY OTA
TIAPOIAVW AVTIKE(peva yla to Facebook eivat 3.65, yia to Twitter eivat 3.42
Kal yLa to Instagram eivat 3.44. EMopéVw,G OL XPrOTEG XPNOLLLOTIOLOUV
TieploootePO To Facebook, yla va Staxuoouv mAnpodopia amno o,tL to

Instagram kat téAog to Twitter.

To medium appeal wg KivnTpo yLa TN Xprion TWV MAPATIAVW KOLWVWVLKWV
SIKTOWV PETPNONKE pe éva aviikeipevo 7-point Likert scale. Xpnowponoww to
(EKAOTOTE €K TWV TPLWV KOWVWVLKWV SIKTUWV), EMELSN PE EAKEL WG HETO. To
Instagram xpnotuornoleital Eévavtt Twv AAAwv §U0, TEPLOCOTEPO AOYW TOU OTL
elval EAKUOTIKO e LETO 6po 5.26, émetal to Facebook pe 4.23 kat TéAog to

Twitter pe 3.08.

Mivakag 6. Katataén oe kade éva ek Twv 5 structure ou ueAetndnkav..

Ad

scepticism

Instagram

Persuasion AwdBeon ywa | Motivation- Motivation-

Knowledge Share Information | Medium
sharing Appeal

Instagram Instagram

Ot Lee et al (2016) acxoABnkav pe TOuG MAPAYOVTEG TTou entnpealouv to share evog

native ad. Metafl aMwv eruBeBaiwoav otL to Ad skepticism, To Persuasion

Knowledge, n 61dBeon yla Share aAAd kal kivntpa Xpriong evog KOWwWVIKOU SIKTUoU

£€Xouv oxeon pe to share. Qot600, KABe KOWWVLIKO SikTtuo £xeL SladopEG OXL LOVO

eUdaVIOLaKEG AAAQ KaL 0TNV KOUATOUPQ, TOUG OTOXOUG KOL TOUG KOVOVEG OTtO TOUG

omoiou¢ SLémetal. EMOMEVWC, eyw HETPNOA TOUG £V AOYW TTAPAYOVTEG KaBwC Kal Tn
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61aBeon yla share, wote va 6w av umapxel dtadopad oto intention to share petal

S10POPETIKWY KOWVWVLIKWV SIKTUWV.

Ev katakAeidt, ta Tpia Kowwvika Siktua €xouv ULKpEG Sladopeg otn Stabeon Tou
share €xovtag paAlota peydleg dtadopég otoug 4 MAPAYOVTES TTIOU LETPHONKAY,
Selyvovtag £ToL OTL OL XPHOTEG TOU KABE KovwvikoU SiKTuou ennpealovrol
Sladopetika. OL xprioteg oto Twitter BpéBnkav va elval MEPLOCOTEPO OKEMTIKOL ATO
0,TL ota urtoAounta Siktua. Qotdoo, BpeBnkav va €xouv Alyotepo persuasion
knowledge oxetika pe Ta native ads Tou (lowg AOyw UIKPOTEPNG EUMELPLAC OTO €V
AOYw KOWWVLIKO SikTuo o€ oxéon pe Ta AAAa §U0), aAAd Kol AlyOTEPO UTIOKLVNLEVOL
amo ta Kivntpa tng BeAktikdTnTAC KAl Tou information sharing. Ol xprjoteg oto
Facebook Bp£Bnkav va umokLvouvTal MEPLOCOTEPO O O,TL 0TA AAAQ KOLVWVLKA
Siktua, emeldn B€Aouv va kavouv share mAnpodopieg, evw BpEOnke otnv Seltepn
B€on oe O,TL adopa to ad skepticism, N OEAKTIKOTNTA TOU HECOU WG KIvNTPO KAl TO
persuasion knowledge. To Instagram sivat 1o 1o BeAKTIKO HECO, AAAA €XEL KalL
XPNOTEG LLE TIEPLOCOTEPEG YVWOELG €TIL TOU persuasion knowledge.

Mivakoc 7. O mivakog MEPLEXEL CUYKEVTPWTLKA TOUC UETOUG OPOUG Lo KAUE Uia EK
TWV TECOAPWV TTAPUUETPWY KaL OTA TP KOWVWVLIKA SikTuA.

JUYKEVTPWTLKA ATTOTEAEOHATA

4
3
2
1 I I
0
ad scepticism persuasion S1aBeon ywa share inoframtion sharing  medium appeal
knowledge

B Facebook M Twitter M Instagram
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3.4 Correlate analysis bivariate

21O OUYKeKPLUEVO onpeio €ywvav 12 Stadopetika correlate analysis (4 ava KOWwVLKO
SikTtu0), wote va evtomiotel N oxéon tng dtabeong yla share oe kAOe Eva K TWV
KOLWVWVLKWV SIKTUWV LE TOUG TECCEPLG TTAPAYOVTEG TOUG OTMolou¢ pHeAeTape (ad
skepticism, persuasion knowledge, information sharing kat medium appeal). Ocov
adopa to Facebook, éywav técoepa correlate analysis, 6taBeon yia share-ad
skepticism, 61aBeon yla share-persuasion knowledge, 6taBeon yla share-information
sharing kat 6taBeon yla share-medium appeal. Opoiwg, yia to Twitter kat To
Instagram €ywav ot (8leg avaAUoEeLG e Ta avtiotolya dedopéva Tou Kabevog (
S1a0eon yla share-ad skepticism, 61aBeon yla share-persuasion knowledge, 81aBeon

yla share-information sharing kat 61d0eon yia share-medium appeal).

3.5 Correlate analysis bivariate-Facebook

Ooov adopad tIg TEcoepLs avaAloeLs mou adopouv to Facebook, otatiotika
onUavTiki oxéon e tn 6tabeon yla share €xouv Bdaon tou Pearson’s Correlate
analysis To ad skepticism, To persuasion knowledge kat to information sharing
(kivntpo). To significance level ixe Tiur .000 6cov adopa to ad skepticism kal to
information sharing, evw yla to persuasion knowledge n tiun ntav .005. H oxéon kot
TWV TPLWV gival BeTikn, kaBotTL oL TLEG Pearson Correlation Atav Betikég. O
OUOXETIONOG Pearson petaL 8tabeong yla share kat Persuasion Knowledge €xet tiun
.356 mou petadppaletal wg HETPLOG Loxuog (Cohen, 1988). H avtiotolyn WA yla
ouoyetion information sharing wg kivntpo kat tng S1dBeong yla kowvomoinon eivat
.841, pia oxéon mou xapaktnpiletal wg loxupn. TEAoc, n cucxETion petall ad
skepticism kat §1dBeon¢ kowvomoinong xapaktnpIileTal OpLAKA WG LETPLAG LOXVUOG

(.468). AkoAouBouv pe bold oL utoBaoeig mou eniPBeBatwdnkav.
Zx€on Kowomnoinong native ad pe information share (w¢ kivntpo)

Yx€on Kowomnoinong native ad pe medium appeal (wg kivntpo)
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Apvntikn 2xéon Kowvomoinong Native ad pe ad skepticism

Apvntikn Ixéon Kowomoinong native ad pe persuasion knowledge

3.6 Correlate analysis bivariate-Twitter

MNa to Twitter oTATIOTIKA ONUOVTIKEG TTAPAUETPOL €ival Ta SUo KivnTpa Ta omola
xpnotomnodnkav, dnAadn to medium appeal kabBwg kat To information sharing.
Ocov adopad 1o ad skepticism, KplveETAL WG LN OTATLOTIKA ONUAVTLKO. H
ONUAVTLIKOTNTA PETAEL TG oUOoXETLIONG SLdBeon g yla kowvormoinon kat medium
appeal (wg kivntpo) €xeL Tiun 0.02, evw tou Information sharing kat tng Stabeong yla
Share €xeL tiun .000. Ocov adopd TNV TLUN TNE CUOXETIONG Pearson yla tn cuoxEtion
S1aBeong kowormoinong kat information sharing ivat .701, katL mov tnhv
xapaktnpilel wg oxupn. TEAOG, n TN cuoxETiong Pearson yila petaf medium
appeal kat d1aBeong kowvomnoinong eivat .395 (pétplag Loxvog). AkoAouBouv e bold

oL uTtoB€oeLg mou emiBefatwOnkayv.

Zxéon Kowomnoinong native ad pe information share (w¢ kivntpo)
Zxéon Kowonoinong native ad pe medium appeal (wg kivntpo)
ApvnTtikn 2xéon Kowvomoinong Native ad pe ad skepticism

Apvntikn Zxéon Kowomoinong native ad pe persuasion knowledge

3.7 Correlate analysis bivariate-Instagram

210 Instagram oTATLOTIKA ONUOVTIKEG elval To ad skepticism kaBwg kat To
information sharing. H tiun} t¢ cuoxétiong petafu ad skepticism kat dtabeonc ya
kowvoroinon eivat .000, 6nwg emiong kat tou information sharing. Qotoco, n
ouoyetion Hetafy information sharing kat 81adBeonc yia share sivat toxupn, kabott

To Pearson correlation €xeL Tiun .762. AvIBETWG, N cuoxEtion petafL dLabeong ya
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share kot ad skepticism €xeL Tiun .471 (pétplag Loxvog). AkoAouBouv pe bold ot
umoBéoelg mou emPBeBawdBnkav.

Zxéon Kowomnoinong native ad pe information share,(wg kivntpo)

Yxéon Kowomnoinong native ad pe medium appeal,(w¢ kivntpo)

2x€on Kowomnoinong Native ad pe ad skepticism

Apvntikn Ixéon Kowomnoinong native ad pe persuasion knowledge
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4. YuumepaopaTa

Ot Lee et al. (2016) eixav aoxoAnBet pe tnv npdOeon yia share twv in-feed native
ads. Elyav xpnoluomnoLoeL mopdyovteg, Onwg to ad skepticism, To persuasion
knowledge kaBwg kat KivnTpa Twv XpNoTwV yla va XpnoLlomnolouy ta pivtia (Dobos,
1992; J. Lee et al., 2013; C. Lin, 1999; K. Lin & Lu, 2011). M0 cUyKeKPLUEVQ,
EPEVVNTEC £XOUV AVAYVWPLOEL TA KIVNTPA WG €va TTOAU GNUOVTLKO TOPAYOVTQ, WOTE
va KaTavooUV tTn cupneplpopd atopwy o€ Stadiktuakd media. Méoa ot
ouumnepLpopEC cupmepAapuBavetal kat n StaBean yLao Kowomoinon NAEKTPOVIKOU
nieplexopévou (Lee et al., 2013). Qotd00, 0TN LEAETN TTOU MpAyLATOTIOINCAV OL Lee
et al. (2016) peAetBnkav yevika Ta KOWwVIKA diktua (onw¢ avadépouv 6To
ETLOTNHOVLIKO TOUC apBpo, §€xOBNKav epwTnUATOAOYLA OAWV TwV EVNAIKWYV oL omoiotl
TouG TeAeuTaioug €L unveg eixav el touAaylotov €va in feed native ad o€ KowwvLKO
6iktuo). MaAlota, avadEPouv OTL ETILKEVTPWVOVTOL O OUYKEKPLUEVO format Twv ev
Aoyw Sladnuicewv (pong) kat OxL o€ KATOLO KOWWVLIKO diktuo, adol mapabEtouv
napadeiypata twv ev Adyw Stadnuioswv yla dtadpopec otooelideg Tou eidoug,
onwg to Twitter kat to Facebook. Qotdo0, Ta KOWwVLKA SikTua £X0UV HEYAAEG
Sladopég To Eva pe to AAAo, ot Aichner kat Jacob (2015) avadépouv otL Ta
KOWWwVLIKA Sdiktua 6€ otapatdve oto Facebook kat 0Tl ot S1apopEG Tou VoG amo to
AaAAo elval peydAeg. Mo cuyKeKPLUEVQ, OL €V AOYW €PELVNTEC avadEpouv OTL T
KOWWwVLIKA diktua xwpilovtal og 13 katnyopleg, evw avadEpouv OTL Ta SUO K TWV
TPLWV KOWWVLKWV SIKTUWV TIOU UEAETW, AVAKOUV O& SLadOoPETIKEG KaTnyoples. To
Facebook avrkel otnv katnyopta social network, evw to Twitter avikel otnv
katnyopia microblog. TéAog, pnopw va avadpEpw OTL BACEL TNG KATNYOPLOTIOINONG
TIou akoAouBouv To Instagram Ba punopouoe va avhiKeL TOOO OTNnV Katnyopia social
network 600 kal otnv katnyopla picture sharing (n Wikipedia to katnyoplomotet
otnv teAevtaia katnyopia). Emopévwe, HEoA OO TOUG TECOEPLE TTAPAYOVTEG TIOU
pueAétnoa npoomadnoa va Bpw av urdpxel Stadopd HETAEY TWV TPLWV KOLVWVIKWV

Siktuwv (Facebook, Twitter kat Instagram) otn 8taBeon yla share twv in feed native
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ads. Ovtwg, péoa amo dU0 SLOPOPETIKEC EPWTAOELG OTO EPWTNHATOAOYLO LLOU TIOU
adopouaoav tn Stabeon yla share ota Tpia kKowwvikd diktua untnpéav dtadopéc.
Ooov adopa 1o Facebook, umrpée To KOWWVLKO SIKTUO OTO OMoLlo oL XPrOTEG-
epwTNBEVTEC ATV Alyotepo SlateBelpévol yla share évavil twv aAAwv dUo
mAatpoppwv. Méow Twv TeEcoapwv correlation analysis Bp€Bnke OTL oTATLOTIKA
ONUOVTIKEG elval oL OXEOELG TNG Kowvomoinong Ue to ad skepticism, To persuasion
knowledge kat to information sharing (kivntpo). Ocov adopd to ad skepticism
Bp€Onke Betikn ox€on tou pe tn Slabeon yla share oTo v AOyw KOWWVLKO SiKTuO,
OTIOTEAECLOL TO OTIOLO €ival TOo akplPwg avtiBeTo and autod To onoio MEPLUEVAE
oAAQ KO oo auTOo Tou eixav Bpet ol Lee et al (2016). Na tovicoupe 6tLto ad
skepticism avadépetal oTnv apvnTKA 0TACH TWV XPNOTWV-KOTOVOAWTWY OTEVAVTL
otig Stadnpuioelg. To iSlo akplpwg cupPaivel pe to persuasion knowledge, evw
TEPLUEVA OpVNTLKA OXEon e tn S1dBeaon yla share, ev TEAeL utdpxeL BOeTIKA oX£oN.
OL 6U0 mopamAavw MoPAYOVTEG UmopoLV va e€nynBouv amo To persuasion
knowledge model. Emopévwg, kottaw pe emipUAaén ta anoteAéopata, KABOTL LE TO
€V AOyw HOVTEAO €xouV Katamiaotel moAot epeuvntécg (Friestad & Wright, 1994;
Nelson & Ham, 2012 k.a). Mia Aoyikn €nynon mou Ba prmopouoe va 00el elvat to
otL to ad skepticism kot To persuasion knowledge, av Kal OTOTPEMTIKOL TTOPAYOVTEC
UTIEPVLKWVTAL a1t AAAOUC TTAPAYOVTES, OTIWG TL.X N KOUATOUPO TTOU KUPLOPXEL OTO €V
AOYyw Kowwviko Siktuo, Ta Hashtag n Aelavta mou mapExeL mepattépw MAnpodopia
KOlL TEAOG N OXE0N TWV KOTOVOAWTWY UE TO IPOToV ) eTalpeia alAd koL to €i60¢ Tou
npoiovtog nou Stadnuiletat. Ev oAiyolg, amo to KaAo targeting Twv atOHwWY TTOU
Snuoupyouyv Tig Stadnpuioels. TéEAog, to information sharing wg kivntpo €xeL Betikn
ox€on He t dtabeon yla share oto Facebook. Katt to omolo pnopet evkoAa va
£€nynOei, kaBoTL oL xprioteg tou Facebook (og oUykplon pe Ta AAAO KOLWVWVLKA
Siktua ou peAetBnkav) £xouv wg KivnTpo to ev Adyw o€ peyalutepo Babuo. Ocov
adopa to medium appeal (KivnTpo), SEV UTIHPXE OTOTIOTLKA ONUOVTLKI) OXEOTN TOU UE
N 81aBeon yla share. Evdexouévwg, edw va mailel poAo to otL to Facebook eival éva
KOWWVLKO SIKTUO TO ormoio dev Bewpeital T0co OeAKTIKO o Toug XpHoTeG (o€
oxéon He aAlha kowwvika diktua) (Alhabash and Mengyan Ma(2017), wotooo gival

1o BoALko (convenient).
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Y1o Twitter OTATLOTIKA CNUAVTLKA OXEon e tn d1abeon yia share eiyav to medium
appeal kat to information sharing. Onw¢ éxw mpoavadEpetl, Ta KivnTpa
xopaktnpilovtal wg éva oAU ONUAVTIKO MOPAYOVTA, WOTE VA KATAVOOUE TN
ouuneplPopad ATOUWY O€ KOWwVLIKA diktua. Ooov adopd to OTL To ad scepticsim Kail
To persuasion knowledge, 6ev £€xouv OTATLOTIKA ONUAVTLKY oX€on Ue Tn Stabeon yla
share napad to 6tL n BLBAloypadia avadépel To avtiBeTo. ITO ONUELO QUTO UMopw va
ovadEpw LOVO TO OTL Ba MPEMEL val YIVEL TIEPALTEPW EPEUVA, WOTE vVa KotavonBel To
KQTA TOoov opB0 elval To anotéAeopa auto yla To Twitter kat av val, ylati auto
oupBaivel.

TéAog, oto Instagram OTATIOTIKA CNUAVTIKA ox€an e tn dtaBeon yla share €xel to ad
skepticism kot to information sharing. Eivat éva kowwviko diktuo mou
Xpnotluormnoleitat kupiwg yia dtackeédaon Alhabash and Mengyan Ma (2017).
Emopévwg, Bewpw AoyLko to 6tL To medium appeal w¢ kivntpo Sev £xeL oxEon e TN
S1a0eon yla share twv native ads (6& ouvadel pe tn Staokédacn). AvTIBETWG, TO
information sharing Aoyw t™¢ puong tou Seixvel puaoloAoyiko, kKaboTL o
OTIOLOOSNTIOTE TIOU XPNOLUOTOLEL YU AUTOV TO AGYO0 Ta KOWWVIKA Siktua Ba
Kolvomolouoe pia Tétola Stadruion ite yla BeTIkO elte yla apvntikd Adyo.
©éM\ovtag va katavorooupe Atyo BaButepa tn Stadopd petal tou ads skepticism
Kall Tou persuasion knowledge pumopoupue va avatpééoupe otoug lee et al (2016) ot
omolol avadEpouv OtL To ad skepticism €lval n yeVIKr apvnTLKA TACN TTOU UTTAPXEL Va
LNV EUMLOTEVETAL KATIOLOG TIG Stadnuioels. AvtiBétwg, persuasion knowledge eivat n
OUVOALKN yvwon otlc peBodoug metBouc. Mia Aoyikn e€nynon ylo tTnv Umapén oxéong
petagl Slabeong yia share kat ad skepticism, aAAd 6xL oxéong 61aBeong share pe
persuasion knowledge va kpUBeTaL 0TNV NALKIO TWV XPNOTWV-EPWTNOEVTWY, OL
OTTOLOL VOLL LEV ELVOLL OKETITLKOL, WOTOOO UTOPEL VA UTIEPEKTLLOUV TLG YVWOELG TOUG

o6oov adopd TNV nelbw Adyw tou veapoU tng NALKLAG TOUG.
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Mivakacg 8. O mivakog mepLEYEL TOV UETO 0p0 SLaBEeon yLa KOLVoroinon Kat oto Tplo

KOLVWVIKA SIKTUO.

AwaBeon yla Share

2,5

1,5

0,5

Mégog dpog BuiBzong Share

M Facebook M Twitter M Instagram

OAa ta mopanavw SeSopéva Kal T CUUTTEPACHOTA TTOU aVIARBNKaV oo autd
anéde€av, xwplc apudplopritnon, otL 6oov adopd tn StdBeon yla share Twv in-feed
native ads unapyet Stapopd KETAEY TWV KOWVWVLKWV SIKTUWV. Ta KOWWVIKA SiKTua
€xouv S1KoUC TOUC KaVOVIOUOUG Kot SLadopeTikr) KOUATOUPA KAl UTIAPXEL TIEPLMTTWON
TO 1610 dtopo va cuumneplpEpetal SLadopeTIKA 0 Eva KOWVWVLIKO SIKTUO Kol EVIEAWG

avtiBeta og éva deutepo.

210 onueio auto Ba nBela va avadépw otL Baoet tng dieBvoug BiBAoypadiag yia
™ dnuloupyia evog metuxnuévou native ad Ba mpémel mpwta oo oAa va AndOel
UTIOYILV TO KOLVO TO OToio BEAOUE va EVNUEPWOOUUE. BAoeL autoU UMopoUE va
StabnuLotol e o€ KOWWVLKA SIKTUA TWV OTIOLWV OL XPAOTEG CUUTILTITOUV LE TO
target pac. Adyou xapn, €AV £va XapPOKTNPLOTLKO TOU KOLWVOU HaG £ival TO HIKPO N
peoaio el06dnua, tote padAAov b€ Ba dladnuiotoupe oto Twitter aAAd oto
Facebook kat to Instagram. AdouU BpeBouv Ta kKataAAnAa Kowwvika diktua, Oa
nipénet va AndBouv umtoPLv ot LLattepOTNTEG TOu KABE KOowVLKoU Siktuou. Mépav
aUTWV urtdpxouv Kal dtadopa dANa otolyela Ta omoia eivat onuavtikd. Ot EIKOVES R
oakopa kaAutepa ta Video £xouv peyoAUTepo engagement armo To anmAo KELUEVO,

eMopEVWG Ba pémel va aglomotnBouv. Evag onuavtikog mapayovtag Kupiwg oTo
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Twitter kal oto Instagram eival ta Hashtag. Exouv yilvel £peuvec oL omoleg £xouv
beiel 0TL 0 KaTaAANAOTEPOG aplBUOC hashtag mou mpémel va xpnoluonolouvtal ivat
9 ue 10. B€Bala, onuaoia €xeL kat n emdoyn Twv Aé€ewv-hashtag. TéAog, To
TLEPLEXOUEVO TIOU €XEL SnULoupyNnOel, yia va mpowOnBel, Ba mpémet va anavid o
TouAdyLotov éva amnod ta €NG : Eival Staokedaotiko; Eival evnuepwtiko; Eivat katt

TTOU EVOLUPEPEL TO KOLVO;
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5. Teploplopol TNC CUYKEKPLUEVNC
£PELVOC KAL TIPOTACELC YLOL LEAAOVTLKN
£PELVO OTO XWPO.

H ouykekplpévn €peuva apopd KUpiwg Atopa tng NAKLOKAG opadag 18-29
(ouvtputtikn MAsloPnodia epwtnOEVIWY). AUTO O LOVO TOU £ival Evag
TIEPLOPLOTIKOG TlapAyovTag, KaBoTL to Selypa SV elval OVTUTPOCWIIEUTIKO, KATL TO
ormolo pmopel va SIKaLOAOYEL eV HEPEL KATIOLO ATIOTEAECUOTA T OTola elvat
avtiBeta amno ta anoteAéopata MOAWY Mapopolwy HeAeTwy. TEAOG, BENovTag va
Bpw atopa ta omoia xpnolpomnoinoav kat eidav in feed native ads evtog twv
TEAEUTOLWY HNVWV KOL OTA TPLA KOWVWVLKA SiKTUQ TIEPLOPLOO OPKETA TO SElyO LOU

o€ WOALg 60 atopa.

ZavV OUVEXELQ TNG MAPOUCAG EPEUVOC BEWPW OTL TIPEMEL VAL LEAETNOEL EUTELPIKA N
Sladopd petalL evog Native ad kal evog amAou TEPLEXOUEVOU WG TIPOG TNV
QTTOTEAECATIKOTNTA TOU (Kowvoroinon), aAAd Kot To Katd mooo ennpedleL TNV

Kowvoroinon evog native ad to meplexopevo (evdladépov i un).
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